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- finished Copper 
“TProduct Can Be 
- 1Sold By Jobber 


wf M-9-A Amendment On— 
wie Non-Priority Sales 
¥ Finally Interpreted 


nded WASHINGTON, D. C.—An inter- 
t no JM pretation of Order M-9-a relating to 
filled deliveries of copper and copper prod- 
| Not yets from warehouses issued Feb. 19 
0 or by the Director of Industry Opera- 
tions makes clear that the Order 
applies only to brass and copper 
warehouses as defined in Order 
M-9-a, and deliveries of completed 
copper products designed for the 
adi ultimate consumer are not included 
in the prohibitions of the Order. 
the Previously, the Division of Industry 
Operations had seemed inclined to 
interpret the Feb. 6 amendment to 
M-9-a to restrict the sale of finished 


copper and copper alloy products 
(such as valves and fittings in the 
refrigeration industry) from _ the 
shelves of refrigeration supply job- 
bers, unless the order carried an A-10 
or better rating. The interpretation 
just made last week opens up the 
sale of finished products. Text of the 
interpretation follows: 

“The following official interpreta- 
tion is hereby issued by the Director 
of Industry Operations with respect 
to Section 933.2, General Preference 

| Order M-9-a, as amended Feb. 6, 
1942: 

| “General Preference Order No. 
M-9-a, paragraph (d) as amended 
Feb. 6, 1942, reads as follows: 
“Deliveries by all others except 


Refiners. Except as otherwise spe- 
cifically authorized by the Director, 


(Concluded on Page 12, Column 5) 


Navy “E’ Award Is 
Presented Mueller 
Brass at Ceremony 


PORT HURON, Mich.—The cov- 
éted Navy “E” pennant, symbolic of 
outstanding performance in the pro- 
duction of naval ordnance material, 
was awarded to Mueller Brass Co. 
in ceremonies here Feb. 12 attended 
by more than 2,500 persons, includ- 
Ing shop employes, naval officials, 
company officials, and some 150 
Specially invited guests. 

Speaking from a specially con- 
structed platform in the big tube 
mill warehouse of the company, Capt. 
E. A. Lofquist of the Ninth Naval 
District, who presented the award on 
behalf of the Navy, paid high tribute 
to Mueller plant workers for the 
achievements, and declared that the 
honor Signalized “not an end, but a 

ginning!” 

“Here at Mueller Brass you have 
taken the first step on this success- 
ful journey toward liberation and 


(Concluded on Page 12, Column 2) 


WPB Officials Express 
‘Desire’ To Aid Repairs 


WASHINGTON, D. C.—The War 
— Board is anxious to pro- 
Ag materials for repair and 
mee enance, but can give no assur- 
(hye Such items as copper pipes, 
ties Valves, tin, nickel, iron and 
metal chemicals, aluminum, monel 
shelley Stainless steel, zinc pigments, 
- glue, etc., which normally 
used in industrial operations, 


Offic; . 
lals said last week in “unofficial 
tements.” 


Se of such materials will be kept 
MCluded on Page 12, Column 2) 
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Who Will Get Tires & Autos? Refrigerator Retailers Cannot 


Trucks Used In Service 
Work Rate Tires, But 
Not Passenger Cars 


DETROIT — Refrigeration service 
and maintenance firms that operate 
their own trucks apparently can get 
tires (when those they have are 
worn to shreds) under the tire ration- 
ing program, but individual service 
men using passenger cars don’t seem 
to be in line for any new rubber, 
according to reports on the tire 
rationing program gathered by AIR 
CONDITIONING & REFRIGERATION NEWS 
from various parts of the country 
in the past week. 

All direct reports on the status of 
the service man operating a passen- 
ger car on his calls were to the 
effect of “nothing doing.” Said the 
manager of one large service com- 
pany, all of whose men drive their 
own cars: 

“Our local board told us ‘Don’t 
even bother to fill out an application.’ 
However, he did say that it was 
possible that we might be high on 
the list of those that can get re- 
treads.” 

One curbstone opinion was to the 
effect that if the company rather 
than the individual service man 
owned the cars, it might make a 
difference in the rationing board’s 
consideration of an application. 

Some associations of service men 
are preparing to make a test case 
in the matter of passenger cars be- 
fore local boards. 

However, one official announce- 
ment on the Tire Rationing Regula- 
tions states that “One must apply 
for modification in the eligible list 
to Leon Henderson, Office of Price 
Administration, Washington, D. C.” 
A special unit has been established 
in the OPA to make interpretations 
of the regulations. 


Milwaukee Board Man 


Finds Service ‘Essential’ 


MILWAUKEE — Transportation 
worries of many refrigeration service 
men looking to increased longevity 
of refrigerators to increase service 
volume in the future were eased here 
when Local Board 40-A, tire ration- 
ing office for Milwaukee and suburbs, 
ruled that refrigeration service work 
entitled the Real Refrigerator Serv- 
ice here to three new tires for one 
service man’s truck. 


Albert Reinhart, manager of the 
company, which is franchised with 
several lines of major appliances in 
Milwaukee, submitted that refrigera- 
tion service bears largely upon the 
health values of foods in the home, 
and consequently the trucks carrying 
service men and parts were entitled 
to tires as well as ambulances, 
public carriers, etc. Mr. Reinhart 
received a certificate for the pur- 
chase after a short consideration. 

“The upkeep of electric refriger- 
ators in the home and commercial 
refrigeration bearing upon meats, 
vegetables, frozen foods, and general 
food storage is as important as 
supplying men in the front lines,” 
an official stated. 


Texans Say Autos Were 
Used Under Truck Laws 


DALLAS, Tex.—While definite in- 
formation on the refrigeration service 
man’s tire priority status is lacking 
at present, a Dallas operator using 
both trucks and automobiles has dis- 
covered that the refrigeration man’s 
truck is on the priorities list, but the 
passenger car is excluded. 

With most service men using cars 
as transportation in their work, the 


(Concluded on Page 12, Column 1) 


Some Servicemen and 
Salesmen May Be 
Permitted Autos 


WASHINGTON, D. C.—If upkeep 
of refrigeration equipment is classi- 
fied among “essential construction, 
maintenance, and repair services,” 
refrigeration service men may pos- 
sibly be eligible to buy new automo- 
biles under rationing regulations an- 
nounced Feb. 21 by the Office of 
Price Administration. 


“Traveling salesmen handling es- 
sential supplies’ also are _ given 
preferred status under the rationing 
program, and it is possible that re- 
frigeration equipment salesmen might 
qualify for ranking in this group. 

However, no one will be permitted 
to buy a new car unless his local 
rationing board decides his present 
car is not adequate for the duties 
he performs. Applicants must prove 
their needs for a new car in the light 
of conditions peculiar to their com- 
munities; and, needless to say, the 
supply of new cars will not be 
nearly sufficient to cover all “eligi- 
bles.” 

Rationing is effective March 2, 
with approximately 140,000 new cars 
available between then and May 31, 
and 340,000 for the whole of 1942. 
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Niagara Dealers Ask 


Aid For Servicemen 


BUFFALO—A request that elec- 
tric refrigeration and household ap- 
pliance men be permitted to secure 
replacement tires in order that they 
may continue to serve householders 
in the Buffalo area has been sent to 
Leon Henderson in Washington by 
R. W. Mitchell, president of the 
Electric Association of the Niagara 
Frontier. 

“A serious problem” will arise in 
the homes of many workers in war 
production plants unless these repair 
calls can be made, said Mr. Mitchell. 
“If these men cannot get replace- 
ment tires for their cars they will 
have to give up their jobs as service 
men which would further aggravate 


(Concluded on Page 12, Column 1) 


D. Norris Benedict Is 
New Frick President 


WAYNESBORO, Pa.—D. Norris 
Benedict has been appointed presi- 
dent of the Frick Co., succeeding 
Ezra Frick, who died Feb. 2. 

Mr. Benedict, who is also general 
manager, thereby becomes the sixth 
president of this manufacturing and 
contracting organization, which was 
established in 1853 and which spe- 
cializes in refrigerating, air condi- 
tioning, and ice making equipment, 
also farm and portable saw mill 
machinery. 


Mr. Benedict has been associated 
with the firm since 1902. He is also 
president of the Knickerbocker 
Stamping Co., a subsidiary at Park- 
ersburg, W. Va. 


Howard Barber Named 
For Post With WPB 


WASHINGTON, D. C.—Howard B. 
Barber, formerly head of the refrig- 
eration department of Montgomery 
Ward & Co., Chicago, has been named 
a commodity procurement specialist 
on refrigeration equipment in the 
Division of Purchases of the War 
Production Board. He will advise 
the various government agencies in 
the procurement of _ refrigeration 
equipment. 


Get Units To 


Fill Out Quotas 


Heads ‘Combine’ 


H. G. LITTLE 


Combine Advertising 
Departments of 
Nash -Kelvinator 


DETROIT—H. G. Little, Nash ad- 
vertising director, will head the 
Department of Advertising and 
Public Relations, newly combined 
advertising and sales promotion de- 
partment serving the Nash Motors 
and Kelvinator divisions, it was re- 
ported by F. R. Pierce, vice presi- 
dent in charge of sales of the Nash- 
Kelvinator Corp. 


C. J. Coward, with a background 
of many years in every phase of 
advertising and merchandising of 
durable goods, and director of adver- 
tising for the Kelvinator division 
has been named associate director of 
advertising. 

‘We have had this merging under 
consideration for a long time, and 
the present situation provides us 
with a good opportunity to make the 
move,” Mr. Pierce stated. “We are 
convinced that both divisions will 
benefit by combining the personnel 
of the two departments into a single 
unit.” 


Henderson Requests 
Radio Price Boosts 
Be Cancelled 


WASHINGTON, D. C.—Immediate 
cancellation of recent substantial 
increases in wholesale and retail 
prices of radio receiving sets and 
radio phonographs was_ requested 
last week by Price Administrator 
Leon Henderson in a sharply worded 
telegram directed to all wholesale 
and retail outlets. 

The price advances, which followed 
official indication by the War Pro- 
duction Board that most civilian 
radio production soon would be dis- 
continued, were characterized in Mr. 
Henderson’s wire as “inflationary 
and unfair because maximum manu- 
facturers’ prices were set by this 
office on Feb. 9.” 

“I am requesting,” the message 
added, ‘“‘the immediate withdrawal of 
any retail or wholesale increases on 
your radio receivers and phonographs 
which have been made since Feb. 10 
and the immediate re-establishment 
of retail and wholesale prices and 
discounts in effect on Feb. 10.” 

Copies of the telegram were sent 
to wholesale and retail groups. 


” feeaion Order Interpreted; 


Maury Says No Ban 
Put On Parts Making 


WASHINGTON, D. C.—Retail sales 
of new household mechanical refrig- 
erators may be made only from 
stocks that were on hand at 10 a.m. 
(eastern war time) Saturday, Feb. 
14, or that were actually in transit 
to retailers at that hour. 

This interpretation of Supplemen- 
tary General Limitation Order L-5-B, 
which froze manufacturers’ and dis- 
tributors’ stocks of new refrigerators 
as of Feb. 14, was issued by the 
War Production Board early last 
week to clear up questions raised by 
retailers. 

The freeze order said retailers may 
sell one-twelfth of the number of 
new refrigerators they sold at retail 
in 1941 or 100 new refrigerators, 
whichever is greater, after which 
their remaining stocks automatically 
will be frozen. 

Under the _ interpretation, this 
means that a retailer can make the 
sales permitted only if he had the 
stocks on hand or in transit to him 
at the hour the freeze became effec- 
tive. If, for example, he had only 
40 refrigerators on hand or in transit 
at that time, he cannot obtain an 
additional 60 from a distributor or 
manufacturer in order to make 100 
sales. 

Says the official interpretation: 

“No person is authorized to sell, 
lease, trade, deliver, ship, or transfer 
any new domestic mechanical refrig- 
erators pursuant to a retail sale 
under the provisions of subparagraph 
(a) (1) of General Limitation Order 
L-5-b which were received by him 
after 10 a.m. (eastern war time) 
Feb. 14, except such new refriger- 
ators as were actually in transit to 
him at that time.” 

One announcement from the gov- 
ernment declared that refrigerator 
manufacturers in the period until 
April 30 will be allowed to make 
three times as many refrigerators as 
are allowed under the existing pro- 
duction quota, or something like 
489,000 units. This would form a 
pool for military and “highly essen- 
tial” civilian needs. 

It is intended that the refriger- 
ators to be produced should be made 
from materials now in inventories, 
but Jesse L. Maury, chief of the 
electrical appliances and consumers’ 
durable goods branch of WPB, said 
that relief might be granted in cases 
where only a small amount of scarce 
materials was required to balance 
inventories. 

Mr. Maury was said to have stated 
that no restrictions would be placed 
on the manufacture of spare parts 
to keep refrigerators now in use in 
good running order, but no statement 
was made as to how manufacturers 
would get priority assistance neces- 
sary to acquire materials for such 
purposes. 

Records and reports of refriger- 
ators held in stock must be made, 
according to the terms of the original 
freezing order, which states: 

“(1) Every person who has any 


(Concluded on Page 12, Column 2) 


Moehlenpah To Direct 


‘Frostrode’ Business 


DETROIT — Walter Moehlenpah 
has been named manager of the new 
Weltronic Corp. Frostrode Division, 
which is scheduled to produce and 
market “Frostrode”’ industrial refrig- 
erating units designed for use in 
combination with resistance welding 
equipment, C. J. Collom, general 
manager of the corporation, revealed. 

Mr. Moehlenpah was formerly an 
air conditioning and _ refrigeration 
engineer with Milwaukee Railroad. 
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Monthly ‘Check-Up’ Service May 


Be Commercial ‘Life Saver’ 


‘Inspection Plan’ Similar To One Used By Tire Dealers 
Seen as Way To Keep ‘Customer List’ Active 


CHICAGO—An “inspection plan” 
service, modeled along lines used by 
tire service companies to insure 
regular contacts with customers fol- 
lowing the recent rubber rationing 
order, has been suggested by M. W. 


Knight, assistant to the president, _ 
as one ' 


Peerless of America, Inc., 
method which refrigeration men 
might use to build up their mainte- 
nance business in the face of ever- 
increasing shortages of new equip- 
ment. 


For example, the “extra mileage” 
plan recently put into effect by one 
large tire manufacturer calls for the 
automobile users to bring his car to 
the service station for thorough 
inspection and registration, without 
obligation or cost. Registered patrons 
are then furnished with a windshield 
sticker which identifies their car for 
“preferred attention’ as to tires, 
battery, and spark plugs on all future 
calls. 

Patrons also are furnished with 
copies of a booklet filled with sug- 
gestions on how to lengthen tire 
service and keep their cars operating 
longer and more economically. Nub 
of the plan, however, is a regular 
monthly bumper-to-bumper check-up, 
made at approximately the same 
time each month, on a _ definite 
schedule. Post-card reminder is sent 
several days in advance of the 
monthly “appointment,” so that the 
customer can make arrangements 
to bring his car in for inspection. 


The inspection service covers ex- 
amination of tires, battery, spark 
plugs, and brakes, check-up on the 
car’s lubricating system, wheel align- 
ment and balance, ignition, lights, 
etc. A complete monthly report of 
the car’s condition is furnished the 
patron, together with recommenda- 
tions as to how its performance can 
be improved. No new parts are 
added or other maintenance work 
done, however, without express au- 
thorization from the customer. The 
routine monthly service check-up is 
made without charge. 


Adapting such a “maintenance 
plan” to their own business, commer- 
cial refrigeration service men can 
enlist the butchers, bakers, and 
grocers in their territories on a 
monthly basis, perhaps at a flat-rate 
charge, Mr. Knight suggests. They 
can explain to such customers that 
by registering for a regular inspec- 
tion service, they can be given a 
“priority” on protection of their 
present equipment. 

Importance of such a service can 
be emphasized by pointing out to 
prospective patrons that their present 
equipment must be made to last for 
the duration, since it is unlikely that 
any considerable amount of this 
equipment will be available for large- 
scale replacement of existing instal- 
lations. 


*‘Twice-a-Year’ Plan 
Brings ‘Extra’ Jobs 
To’ Dallas Dealer 


DALLAS, Tex.—A profitable year- 
around service and repair business 
on household refrigerators has been 
developed by Joe Hoppe, Inc. here 
through promotion of a flat-rate 
maintenance contract for regular in- 
spection and adjustment service. 
Normal charge for the service is $4 
a year, enough to return a small 
profit—but the real advantage is 
found in the “extra calls” that come 
from customers first reached through 
the “inspection plan.” 

Under the $4 maintenance contract, 
Mr. Hoppe offers a customer two 
calls a year by qualified service men 
who will clean the refrigerator, 
check it thoroughly for possibly 
needed replacements, replenish the 
refrigerant liquid if needed, oil and 
tighten the motor, and make any 
other minor adjustments that may 
be needed. Oil and refrigerant are 
included in the minimum charge, as 


is the inspection labor. However, if 
extra parts are found to be needed, 
the owner is advised, and with his 
consent, they are put in, a regular 
labor and parts charge being made. 

The contract form used by Mr. 
Hoppe is extremely simple. It shows 
an agreement by his firm to give an 
inspection and maintenance service 
to the contractee’s electric refriger- 
ator, specified by make and serial 
number, for a period of one year, 
during which two service calls will 
be made, with all necessary oil, 
refrigerant, and maintenance labor 
paid for under the terms of the con- 
tract which is payable, either $4 in 
advance or in two payments; the 
first with signing of the contract; 
the second payment six months from 
date. The instrument specifically 
states that extra service, repairs, or 
parts shall be only upon order from 
the owner and shall be charged for 
at regular list prices. 


YEAR-AROUND WORK 


“The service man is my only con- 
tact with 90% of our customers,” 
said Mr. Hoppe. “Because of that, 
I don’t want to be changing men; 
when we spend time and money 
training a good service man who will 
protect both the firm and the cus- 
tomer, keep business for us and build 
more business, he is an asset to the 
company and I’ve worked out a plan 
to keep him with us the year around, 
rather than laying him off during 
the dull winter months, when ordi- 
narily there isn’t much service busi- 
ness on refrigerators.” 

During the winter months, Mr. 
Hoppe has his service men spend 
some time in door-to-door solicitation 
for new maintenance contracts. A 
crew will, perhaps, have only enough 
calls to keep them busy for three 
days out of the week. They will 
then be assigned a definite residential 
territory to canvass and, working in 
teams, go out and sell more mainte- 
nance contracts in that territory. 
Their salary goes on, irrespective of 
the business they develop, and they 
receive no commissions for the new 
business brought in. 

This plan works better than stop- 
ping their salary and putting them 
on commission, Mr. Hoppe has de- 
cided, as with the salary stoppage, 
the service man—who isn’t a trained 
salesman to begin with—loses con- 
fidence in himself, loses sales that 
might have been made, becomes dis- 
satisfied and starts looking for a 


—@ full-time job. 


OF ‘THE DAY 


Triple inspection, at the machine, at the bench and dur- 
ing selective fitting means that every second of the day 
someone in the Tecumseh plant is checking and recheck- 
ing Chieftain parts to give you the finest precision built 


S refrigeration units made. 
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CARD FILE KEPT 


A comprehensive card index file is 
kept on every customer and the 
service man, before making his regu- 
lar maintenance call, checks the 
card file to ascertain what has been 
done in the past, or, perhaps, some 
note made recommending that cer- 
tain repairs be made on the next 
trip. 

“All of our men are trained to 
treat every call as though they were 
making a check-up on their own 
refrigerator,’ Mr. Hoppe asserted. 
“This means that they don’t order 
or suggest the installation of parts 
that may not be required at that 
time, but they do look everything 
over very carefully and point out 
just what should be done to avoid 
future operating expense. This per- 
sonal viewpoint gives the customer 
confidence in our service man, and 
in most cases, he depends upon his 
judgment about doing this or that to 
the refrigerator, or perhaps letting 
it ride along for another six months.” 


8 More Firms Add 
G-E Blanket Line 


BRIDGEPORT, Conn.—Eight more 
distributors have been appointed for 
the General Electric automatic 
blanket, most of them being organi- 
zations who are already handling 
other G-E appliance lines, and some 
also distributors of radio and con- 


struction materials products. The 
new distributors are: G-E Supply 
Corp., San Francisco; South Bend 
Electric Co., South Bend, Ind.; 
Advance Electric Co., Terre Haute, 
Ind.; Virginian Electric, Inc., 


Charleston, W. Va.; W. D. Alexander 
Co., Atlanta; Bard, Inc., Columbus, 
Ohio; Air Engineers, Inc., Birming- 
ham, Ala.; and Langdon & Hughes 
Electric .Co., Utica, N. Y. 


New Canadian Service Co. 


CALGARY, Alberta, Canada 
Paterson Radio & Refrigeration 
Service Co. has been opened here by 
Norman E. Paterson. 


~via 
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Distributor-Dealer Doings 
ener eee ee 


Heads D.C. Dealers 


GEORGE F. KINDLEY 


Of Edgar Morris Sales Co., 
Westinghouse distributor, is the 
new president of the Electric 
Institute of Washington, D. C. 


Virginia January Sales 
Higher Than In 1941 


ALEXANDRIA, Va.— Apparently 
helped by reports of “things to 
come,” sales of household refrigera- 
tors in Virginia Public Service Co. 
territory rose to 618 units during 
January, compared with 467 last 
year, and major appliance sales in 
general registered a gain of more 
than 200 units over the corresponding 
month of 1941. 

Electric range sales reached 138 
units, as against 104 last year, and 
44 water heater sales were reported, 
compared to 32 in 1941. Washer 
sales totaled 420 units, and ironer 
sales, 29 units. 


January Sales 1942 1941 
RROEPIBOTEIOTS 6.066 0608% 618 467 
ere 138 104 
Water Heaters ........ 44 32 


Dallas 1941 Sales 
Near 13,000 Units 


DALLAS, Tex.—Household refrig- 
erator sales in the Dallas territory 
hit 12,880 units during 1941 for an 
estimated dollar volume of $1,803,200, 
according to reports of dealers to 
Dallas Power & Light Co. Electric 
range sales during the year totaled 
68 units, while nine water heater 
sales were reported. 

Second in volume to refrigerators 
were radios, with a 1941 total of 
28,527 units for an estimated volume 
of $998,445. 

In the commercial field, display, 
cases and commercial refrigerators 
led volume with $241,843 on sales 
of 290 units, but water and beverage 
coolers led in unit sales with 481 


units, and were second in retail 
value with $223,717. 
Year 
December 1941 
Refrigerators ........... 341 12,880 
I tie hii ss 06S Bee ea 3 68 
Water Heaters ......... 0 9 
0 ae 5,135 28,527 
ee 192 4,449 
eee re 28 299 
ree ee 497 7,092 
Dishwashers ............ 2 53 
Room Coolers .......... 0 44 
Evaporative Coolers .... 0 136 
Display Cases, Etc. .... 16 290 
Water, Bev. Coolers ... 23 481 
Low Temp. Cabinets .. 1 58 
WOOCS COOISTS .ncccsceces 0 131 
Evaporative Cooling 
(Commercial) ......... 3 236 


‘Birthday’ Party For 
Cleveland League 


CLEVELAND — Thirty-second 
“birthday” of the Electrical League 
of Cleveland was celebrated with a 
banquet in Hotel Statler ballroom 
Feb. 7 attended by more than 300 
league members and guests. J. E. 
North, beginning his twentieth year 
as league president, was honored 
with a resolution praising his “un- 
tiring efforts, vision, leadership, and 
enterprise” in behalf of the local 
electrical industry. 


Se ‘ P rp) 
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Proctor Names Imhoff 
A Vice President 


PHILADELPHIA—Roscoe E, ]p, 
hoff has been appointed vice President 
of Proctor Electric Co., manufacture, 
of household electrical appliance, 
announces T. W. Allen, new chaiy. 
man of the company’s board of 
directors. 


Mr. Imhoff, formerly genera] Sales 
manager of the Westinghouse me. 
chandising division, has directeg 
Proctor’s sales activities since April 
1940. He was with Westinghous 
for 20 years before joining Procto, 


Executive management of the com. 
pany will be handled by Mr. Alley, 
J. W. Meyers, vice president jy 
charge of research; Mr. Imhoff, ang 
W. Battersby, secretary and trea. 
surer. Proctor’s president, Walte 
M. Schwartz, Jr., on leave of absence 
is now an active flying officer in the 
Royal Air Force. 


McCall New Head of 
New Orleans Dealers 


NEW ORLEANS—Austin J. Me. 
Call was elected president of the 
Electrical Association of New 
Orleans at the group’s annual ele. 
tion last month. Otto Kaelin is the 
new executive vice president; §., L, 
Drumn, L. F. Murphy, and J. J, 
Friedler, vice presidents; George 
Segel, secretary; I. W. Tufts, treas. 
urer; and W. E. Clement, publicity 
director. 


A. J. Kwitek Named Chief 
Of OPA Hardware Branch 


WASHINGTON, D. C. —A. J. 
Kwitek, vice president of Hibbard, 
Spencer & Bartlett, has been made 
chief of hardware and housewares in 
the consumers’ durable goods section 
of the Office of Price Administration. 

Mr. Kwitek has been a supervisor 
of buying of all hardware lines. 
Prior to his 13 years with the 
Chicago wholesale company, he was 
associated with the Morley-Murphy 
Co., Green Bay, Wis. 


MANHATTAN 


Pip V-BELTS 


Grips the grooves... 

stops slip—flexible 

construction for uniform 
vil" 


LONGER 
WEAR 


Endless cord con- 
struction resists in- 
ternal heat and 
side wear. 


SILENT 
RUNNING 


Smooth running ond 
noiseless on high 
speed drives. 
THE MANHATTAN RUBBER MFG, DIVISION 


of Raybestos-Manhattan, Inc. 
Passaic, New Jersey! 


Townsend Street 


For. 1942 —- most complete range of styles and 
sizes—12 to 71.5 cu. ft.-——in ‘the industry. 
New modern styling — priced for real value. 


For: TRUCKS, LOCKERS, COC 
COUNTERS, CABINET CON 


Ss 


co 


~ KOLD-HOLD MFG. CO. 


LANSING, MICH., U.S.A. 
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Priority Assistance 
Granted For Repairs 
To Farm Equipment 


WASHINGTON, D. C.— Priority 
assistance for the repair and main- 
tenance of agricultural machinery in 
the hands of American farmers has 
peen made available by an amend- 
ment to the Repair and Maintenance 
order, issued by the Division of 
Industry Operations of the War 
production Board. 

A farmer who repairs his machines 
himself, or the repair man who does 
it for him, may now use an A-10 
rating on his orders for necessary 
materials, from nuts and bolts to 
major repair parts. The rating may 
pe applied by “any person located in 
the United States, its territories and 
possessions, using tools or equipment 
to repair or maintain agricultural 
machinery.” 

The rating may not be used, how- 


Knoxville City Power Board Maps 


Clinic on Dealers’ Wartime Plans 


KNOXVILLE, Tenn.—aA clinic for 
electrical appliance merchandisers, 
at which wartime problems will be 
discussed, will be held here in the 
near future, it was decided at a 
recent retailers’ meeting called by 
the City Power Board. Manufac- 
turers’ representatives will be asked 
to attend the meeting and take part 
in the discussions. 


Clyde Carpenter, sales manager of 
the Power Board, function of which 
is to cooperate with retailers in pro- 
moting appliance business, believes 
that dealers can expect to sell elec- 
tric ranges and water heaters. In 
his opinion, however, low-terms pro- 
motion should be sidetracked in favor 
of greater emphasis on benefits re- 
sulting from using these appliances. 


Despite the fact that the supply 
of appliances will be smaller, selling 
will not be as easy as in the past, 
Mr. Carpenter believes, due both to 
increased taxes and diversion of in- 


come to other purposes. “Appliances 
this year will have to be sold on their 
merits—economy, food results, and 
savings, rather than on a ‘low down- 
payment’ basis,” he says. 


In the post-war period, the new 
dams constructed in this section will 
mean an abundance of low-cost 
power for consumer use, and con- 
sequently a greater market than 
ever for appliances, Mr. Carpenter 
asserts. Because of this, he says, 
dealers need not only to look to the 
immediate present with its problems, 
but also to build for the future. 


Members of the Knoxville Re- 
tail Furniture Dealers’ Association 
already are carrying out the sug- 
gestions as to sales emphasis advo- 
cated for all appliance dealers. In 
the association’s program, which in- 
cludes daily radio talks and coopera- 
tive newspaper campaigns, empha- 
sis is placed on the use of products 
rather than on terms of sale. 


Subcontracts May Follow ‘Hollywood’ 
Casting Technique From Central Office 


NEW YORK CITY—A vast “cast- 
ing office’ arrangement by which 
subcontracts on war _ production 
would be assigned throughout the 
United States, in much the same 
manner that motion picture pro- 
ducers’ select their actors and 
actresses, is being organized by the 
War Production Board at the sugges- 
tion of the National Association of 
Manufacturers, according to Walter 
L. Weisenburger, executive vice 
president of NAM. 


Under this system, prime con- 
tractors would file with the WPB 
specifications each week on whatever 
work they wished to subcontract or 
believed could be _ subcontracted. 
WPB would classify the work accord- 
ing to a simplified code, copies of 
which would be made _ available 
weekly to as large a list of sub- 
contractors as possible. By referring 
to a master translation, it would be 


relatively simple for the  sub- 
contractor to run over the coded 
data and indicate whether or not he 
could make the required items. If 
he could, he would be put in touch 
with the prime contractor, who would 
then send an engineer authorized to 
negotiate the subcontract. 


Industry’s major problem now is 
the necessity for immediate conver- 
sion to war production, Mr. Weisen- 
burger said, and the “casting office” 
plan would facilitate this to a con- 
siderable degree. 

There is not the least reluctance on 
the part of industry to turn over its 
output to war products, he asserted, 
but conversion to war production 
now is not a matter of willingness 
so much as one of practical engineer- 
ing. Major problem for most manu- 
facturers, he contended, is what to 
convert to. The ‘casting office” plan 
will do much to meet this problem. 


ever, to obtain or replace items of < 


capital equipment, nor is there any 
guarantee that the A-10 rating will 
pe sufficient to secure delivery of all 
types of repair supplies containing 
scarce materials. 

Use of the rating assigned by the 
amendment to Preference Rating 
Order P-100 is subject to the restric- 
tions of the order, and of Priorities 
Regulation No. 1. 


Drug Store’s “Walk-In’ 


Beverage Cooler 
Triples Sales 


ST. LOUIS —Installation of the 
first walk-in beverage cooler designed 
for public use to be built in the 
St. Louis area in the Katz self-service 
drug store, has proven that refrig- 
erated drinks sell three to one over 
uncooled ones, Wyman Metz, store 
manager, has discovered. 

Done completely in bleached wal- 
nut, the walk-in cooler features a 
thick plate glass window 1 ft. by 
6 ft. allowing customers to look 
inside where a total of 100 cases of 
beer, ale, and soft drinks are always 
kept drinkable at 40°. An added 
service is the wine section, displaying 
14 varieties of wine kept chilled and 
ready-to-serve. 

The 7 ft. x 4 ft. door leading into 
the cooler is counterbalanced with 
special springs to facilitate opening 
and shutting and has a _ safety 
handle. 

Bottled goods stored in the walk-in 
cooler are shown both in single-bottle 
display and in full cases, the latter 
occupying the first three shelves from 
the floor. It is lined with galvanized 
metal and equipped with a Forslund 
gun cooler refrigerating unit which 
automatically keeps interior tem- 
perature at 40°. A 2%-ton com- 
pressor located behind the cooler 
arrangement is scheduled to run 
from eight to ten hours daily. 

Mr. Metz explained that beverages 
are correctly chilled in two hours 
and moved to the top shelf to make 
way for new merchandise. 


Gilmer Reports 1941 
Net of $225,077 


PHILADELPHIA —L. H. Gilmer 
Co. for the year 1941 reports net 
Mcome of $225,077, equal to $2.72 
each on 82,824 shares of common 
stock, as compared with $105,030, or 
$1.27 a Share, in the previous year. 
Net sales in 1941 were $2,654,855, 
against $1,506,771 in 1940. 


Salesman Sells Farmers 
1IS0 Home Storage Units 


WEST MEMPHIS, Ark.—Richard 
els, head of the Weis Butane Gas 
°., sold 150 Deepfreeze home stor- 
age Units during 1941 to rural 
saga already using commercial 
ki er piant service for storing home- 
illed meats. 
sca & customer kills a calf or 
i and takes it to the large locker 
a a only visits it once a week, 
his g 's home storage unit to hold 
family’s requirements for the 
k, Saving both time and extra 
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BY THE NAVY! 


WE ARE HONORED ... The United States Navy 


has honored our company and employees by awarding us the 
right to fly the Bureau of Ordnance Flag and the Navy “E” Pennant 
for excellence and timely performance of Navy contracts. We are 
keenly aware of the significance of this recognition and deeply 
appreciate the rare and signal honor which has been extended to us. 


The Secretary of the Navy, Frank Knox, recently said “in the pres- 
ent defense program we've asked for miracles of industrial pro- 


duction and, what's more, we're getting them.” The workers of the 


Mueller Brass Co., who have executed naval munitions contracts 
for the past 20 or 25 years, have now pledged themselves to 
continue their unceasing “all-out” efforts to help achieve the 
American “miracles of industrial production” which are so essen- 
tial to the ultimate victory of our armed forces. 


The men and women of this plant, who, a few short weeks ago were 


he, 
Bey - 
ing. 


busily engaged in the manufacture of Valves and Fittings for 
Mechanical Refrigeration, and a host of other brass and copper 
products, are now devoting their full time, 24 hours a day, 7 days 
a week, to the production of Army and Navy requirements. 


As Americans, this is now our first and most essential job and in 
it—WE MUST NOT FAIL. 


MUELLER BRASS CO. 


PORT HURON,MICHIGAN 
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Priorities Information 


Form PD-1A; Use It Where Other 


forms and how to use them. 

The important part of the forms 
are reproduced on the adjoining 
columns. Note the instructions well. 

Where should the _ refrigeration 
dealers or contractor use this form? 
He should use it on nearly every job 
that he does, especially where repair 
or replacement work is involved. 

For example, suppose you find a 


burned out motor on a refrigeration - 


Here Are the Instructions; Follow Them 
Carefully, Answer Questions Completely 


ines 
2/2/42 
WAR PRODUCTION BOARD 
DIVISION OF INDUSTRY OPERATIONS 
WASHINGTON, D. C. 


_ 


App 
( 
4 | 


* 7 a * * ' 
Prior it Aid Isn t Available compressor in a retail meat store. fe 
y Shaun dey setae A tak te to INSTRUCTIONS FOR PREPARATION OF paras” 
It Is an Application For a Preference Rating get a preference rating to get a new GENERAL INSTRUCTIONS—Fill out in triplicate and execute th cn ” 
Fil d C | = —" , . a ae a Rae A Retain the triplicate copy and this Thost 
ies: j ake e case of a user Of a struction Sheet, and send all other copies to the Director of In‘ aie 
On Needed Sup plies; Must Be ~~ orrect y household electric refrigerator with Operations (PD-1A), Washington, D. C. , ustey » fas. 
a control that won’t function. The nati : of torn 
DETROIT—Now being made avail- through any of the other Priority pp-1A is the proper form to use in Qa, - , yo see grt — ao an som class of Material (oy to give 
ble to the American business man Orders. P quipment) commonly supplied by a single plant and for each Product “Our 
a ' . . ’ . ; such cases. or each use for which such Material (or Capital Equipment) is required at 
as fast as printers can print them is _—‘ Thus, it will apply to the refrigera- If you don’t start using these Form PD-1A may not be used to apply for a Preference Rating on require. —_, 
a new priorities form PD-1A. tion industry, which has virtually no pp.1A forms there will soon be no ments for plant expansion or plant construction, nor may it be used whe, ae 
Purpose of this form is to provide chance of getting a preference rating refrigeration parts or supplies avail- adequate priority assistance is available under Priority Orders. Application — » 
a preference rating (at the discre- through any other type of Priority apple even for repair and replacement forms for plant expansion or plant construction projects (Form PD-209 ship of 
tion of War Production Board offi- Order. parts. Unless the supplier gets some ™@Y be obtained from the Director of Industry Operations, Washington, D, C, the wa! 
cials) to business men who cannot Consult your local WPB (formerly — gort of a preference rating, he can’t pt Besson on yong F ae Seobsemear «ft oe aioe tices may be or gove 
Font ; : spectin cers) mr r a 
get adequate priority assistance OPM) office about where to get these et any more of the material {0th | oe inatend af Maen POhAa tar ssalanmier at salbune a pera Be rod be poh , 
the manufacturer, who can’t get contracts and contracts of other Government agencies specified in Priorities “Obvi 
Thi ] Wh t 4 Fill O f Fi f d th materials to make any more products Regulation No. 3. i 2 
is Is a ou ‘ - inst; an on e pei so ye ee «ae APPLICANT means person, firm, or corporation who has placed or intends jnasmuc 
PESLSFONCS FAUNES. to place order(s) for Material (or Capital Equipment) for which defense 
B f h D Fi Hi. ) Y, Si Form PD-1A is not to be used preference rating is requested - 
ottom of the up cate (as ere ou sign where government contracts are in- . and the 
* : SUPPLIER means person, firm, or corporation who has received, or w; urchast 
volved. Form PD-3A (which may be receive order(s) for which preference rating is requested . = : d elin 
hope APPLICATION FOR PREFERENCE RATING obtained from Army and Navy Con- ate ad _—— on be 
2/2/42 tracting and Inspecting Officers) PRODUCT means that which is produced from the Material (or Capital & Yae 
DUPLICATE must be used instead of Form PD-1A Equipment) for which rating is requested. — Rs 
: i ; for assignment of ratings for Army MATERIAL means raw material, semi-finished, or finished products -— 
7 ene or eS Ge, Wee, oS and Navy contracts and contracts of including Capital Equipment. ’ dees rr 
- IFY EACH STATEMENT BY NUMBER WITH CORRESPONDING other direct Government agencies. CAPITAL EQUIPMENT m F : . “a 
= Or NUMBER ON INSTRUCTION SHEET There is one major point that has of pal re ll ga lite "hs <a oa her ea Ss 
not been clearly interpreted concern- e. g., machine tools. I bel 
ing the filing of the form PD-1A. to Telat 
That is the question of whether or Number TO BE ANSWERED ON FORM PD-1A BY ALL APPLICANTS ratings | 
not the application must be filled out war effo 
m _.... by the ultimate user of the product, 1 Describe PRODUCT to be produced by you from the MATERIAL a prefer 
imi . ei “ or whether it should be filled out by (or CAPITAL EQUIPMENT) for which application is made. not be 
cs itl - — ~~ the individual or firm who is acting 2 Explain relationship of PRODUCT produced by you to War Program, effort, tk 
national welfare, or Government-sponsored programs. from lox 
3 If you have pending PD-1 or PD-1A application(s) for other MATE- Chamber 
y RIAL required to fill the need for which this application is made, cial, or | 
The Form PD-1A is so new list for each such application (a) Description of MATERIAL, Officials 
The undersigned hereby certifies that he is authorized to execute this that some questions about it are (b) Date of Application. supportir 
application on behalf of the Applicant; the quantities and Required Delivery still unanswerable. If you intend 4a If you are operating under any Preference Rating Order(s), “P” Series weight i 
Date(s) specified are not greater nor earlier than necessary for completion to use it, take some time to visit applicable to the PRODUCT with respect to which this application head an¢ 
on time of above specified contract(s) or order(s); the facts herein set forth, your nearest War Production is made, state ORDER NUMBER(S) and SERIAL NUMBER(S). “The t 
or appended, are true and correct to the best of his knowledge and belief. Board office for any help they b If not, have you made application for any such Preference Rating t 
may be able to give you on it Order(s), “P” Series? (Identify.) ng - , 
seeerenes : If you are operating under, or have applied for any such Preference baginaarn 
pea tebe Ab tae bee 10a 4d8 6 oO § EES 1G CSN EEE 66 FURIE DOG Sod The NEWS hopes soon to carry c you Wists A A A . ; the auth 
(Legal name of applicant) (Signature and title of official) (Date) more information about the proper Rating Order(s), “P” Series, explain why present application is made. reag ae 
F : ‘mi : : 5 If MATERIAL is required for a single Government contract or a tage 
Section 35 (A) of the United States Criminal Code 18 U. S. C. A. 80, use of this form by refrigeration single civilian order for the PRODUCT. state: they will 
makes it a criminal offense to make a false statement or representation to firms. nae : request | 
: Name of Government agency or civilian customer. oq 
any department or agency of the United States as to any matter within Supply Arm or Bureau (if Government agency) from an 
its jurisdiction. gency). a tnion 


i din Beck of he Sheet b o Ploce To Lut 
The Items Needed; DON’T Fill Out the Bottom Part 


as the contractor or producer. In 
the PD-1 form, which the PD-1A 
form supplants, it was necessary for 
the ultimate user to make the appli- 
cation. 


Order Number (if civilian). 
Quantity of PRODUCT on contract or on purchase order. 
Grade of preference rating (if any) assigned to PRODUCT on 
contract or on purchase order. 
6 If MATERIAL is required for several Government contracts or several 
civilian purchase orders for the PRODUCT, state: 


a 
b 
c Complete Contract Number (if Government agency) or Purchase 
d 
e 


as poe PD-1A may be used a Names of all Government agencies whose contracts are held. 
also to obtain “material that within b Names of principal civilian customers whose purchase orders are 
res WAR PRODUCTION BOARD the limitations of Priorities Regula- held. 

c Grade(s) of Preference Rating (if any) assigned to PRODUCT 


PREFERENCE RATING CERTIFICATE 
ORIGINAL (TO BE FILLED OUT BY THE APPLICANT) 


SERIAL No. e@eeveeeeeeeeee ee eee 


BID TU 66 sess cvssectectesseaveeees 
(Name of applicant) 


eevee ereee eee eeeeeeeeeeeeee eeeeee 


(Main office address) 
ITEMS COVERED BY THIS CERTIFICATE—List for each item: 


Vaiue Each 


uantity Each 
@ A Shipment 


Shipment Description 


Required 
Delivery Date 


PRIORITIES REGULATION NUMBER 3 GOVERNS THE ISSUANCE OF 

THIS CERTIFICATE AND THE PREFERENCE RATING ASSIGNED. 

ALL OF ITS TERMS MUST BE OBSERVED. THE FOLLOWING 

INSTRUCTIONS ARE PROVIDED TO ASSIST IN EXTENSION OF 

PREFERENCE RATINGS: 

1. The Preference Rating assigned by this Certificate may be extended only to: 

(a) Deliveries of material which will be physically incorporated into material to be ultimately 
delivered to the original recipient of the Preference Rating, or to deliveries of material which 
itself will be ultimately delivered to the original recipient of the Preference Rating, or which 
will be used, within the limitations of paragraph (e) of Priorities Regulation No. 3, to 
restore inventory to a _ practicable working minimum. 

(b) Material which is neither greater in quantity nor to be delivered on dates earlier than required 
to make on schedule a rated delivery or, within the limitations of Priorities Regulation No. 3, 
to restore inventory to a practicable working minimum. 

2. The person to whom this Certificate is issued shall retain it, and he and each related Supplier 
and Subsupplier may extend the Preference Rating assigned herein to his purchase order(s) by 
executing and transmitting to his Supplier(s) by endorsement on purchase order or other equivalent 
document, the following form of Certification, which shall constitute a representation to the 
Director of Industry Operations. 


The following form of Certification is to be used when endorsing purchase order(s). 
c Do not fill in on this Certificate.) ” *) 


“CERTIFICATION 


“Preference Rating is hereby applied pursuant to Certificate 
PD-1A, Serial No.(s) in accordance with Priorities Regulation 
No. 3, with which I certify I have complied. 


eeeeeeere 


eeeeereee 


(Address) 


Tee Pee ee eee eee eee eee eee ee eee eee eee eee) 


Tete eee ee eee eee eee ee eee eee ee eee) 


(Applicant, Supplier, or Subsupplier) 


eee eee eee ee eee ee eee eee eee ee 


eee eee eee eee eee ee eee ee eee ee ee ee 


tion No. 3, will restore inventory to 
a practicable working minimum.” 
This would seem to permit its use by 
refrigeration service firms for the 
purposes of maintaining a reasonable 
inventory of needed materials and 
tools. 

These forms are processed in 
Washington only. They must be 
filled out and sent to the Director 
of Industry Operations (PD-1A), 
Washington, D. C. 

There is no assurance that a high 
or even a good preference rating will 
be granted. If a preference rating 
is granted, it will be so designated 
on the bottom of one of the form 
sheets sent in by you. When the 
form is returned to you, look for the 
preference rating on the bottom. 

The person to whom the rating 
certificate is issued keeps it, and 


extends it to each supplier (who in © 


on contract(s) or on purchase order(s). 
7 State with respect to each item for which Preference Rating is 
requested: 
a The shipping date(s) promised by SUPPLIER in the absence 
of a Preference Rating. 
Names of SUPPLIERS (if any) who have refused to accept 
APPLICANT’S order. 


Num. 


TO BE ANSWERED ON FORM PD-1A ONLY BY APPLICANTS FOE 
ber UIPMENT 


PREFERENCE RATING ON CAPITAL EQ 


8a State the following with respect to the department in which CAPITAL 
EQUIPMENT is to be used: 
1st Shift 2d Shift 3d Shift 


1. Number of men 
2. Average weekly hours worked 
b What percent of the total present output of the department referred 
to in 8a applied to Defense Orders? 
c Do you have in use any equipment similar to that for which application 
is made? 
d If so, what is the average weekly hours of use of equipment referred 
to in 8c? F 
e How do you now accomplish the work for which you require the 
equipment applied for? 


turn extends it likewise) by endors- 
ing it in the manner prescribed on 
his purchase order or other equiva- 
lent document (itemized order or 
bill of sale would probably do). 

The Director of Industry Opera- 
tions last week warned those who 
use the Form PD-1A that applica- 
tions cannot be considered unless 
they are properly signed at the 
bottom of the first page of the copy 
marked “duplicate,” and not in the 
space marked “certification” on the 
back of the sheet. 

Some confusion has arisen because 
the general instructions which ac- 
company the form instruct applicants 
to “execute the certification on the 
duplicate copy.” (The reverse side 
of the “duplicate” sheet contains a 
form of certification which is to be 
used in endorsements on purchase 
orders of applicants to whom a rat- 
ing has been assigned on the PD-1A 
form.) Many applicants have been 


Can the Quiz 
Kids answer 
WHAT’S THE BEST 

REFRIGERANT 
FOR HOUSEHOLD © 
_ MACHINES? 


(and many : 
of small-tonnage | 
commercial machines) 


The answer is... 


kk 


signing this simple certification in- 
stead of signing their applications in 
the proper place on the front side 
of this sheet. 

Applications should be signed in 
the space immediately below the 
(Concluded on Page 5, Column 1) 


SO: by 


(TO BE FILLED OUT BY THE DIRECTOR OF INDUSTRY OPERATIONS) 


- THE FOLLOWING PREFERENCE RATING IS HEREBY ASSIGNED TO 
a THE ITEMS IN THE QUANTITIES COVERED BY THIS CERTIFICATE; 
(E.0. 9024, Jan. 16, 1942, 7 F.R. 329, E.O. 9040, Jan. 24, 1942, 7 


F.R. 527; See. 2(a), Public No. 671, 76th Congress, Third Session 
as amended by Public No. 89, 77th Congress, First Session.) 
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Applications For Priority on PD-IA Forms Warning Is Sounded on Pitfalls 
In Use of Rating Order P-100 


Call For a “Reason Why’ Explanation 


‘Tell Why It's Essential’ 


(Conciuded from Page 4, Column 3) 
paragraph beginning, “the under- 
signed hereby certifies that he is 
authorized to execute this applica- 
. are 

a in the industry who have 
nad experience with the PD-1A type 
of form have the following advice 
to give about its use: 

“Ou experience has clearly indi- 
cated that by paying very detailed 
attention to question No. 2 which 
reads as follows—‘Explain relation- 
ship of product produced by you to 
the war program, national welfare, 
or government sponsored programs’ 
—our applications for a preference 
rating have been successful. 

“Obviously refrigeration acces- 
gories are vital to the war program 
inasmuch as they go into homes of 
defense workers, conserving food 
and thereby making it possible to 
purchase fresh fruits and vegetables, 
and eliminating excessive use of tin, 
a vital metal. Almost anyone can 
make quite a story under this sub- 
ject—the important thing is to tell 
i” 

Another backs this up with the 
following statement: 

‘I believe that the main thing is 
to relate the need for preference 
ratings as nearly as possible to our 
war efforts. If the material for which 
a preference rating is requested can- 
not be directly related to the war 
effort, then some supporting evidence 
from local authorities such as the 
Chamber of Commerce, Health Offi- 
cial, or Department of Public Safety 
Officials should be furnished. This 
supporting evidence will carry more 
weight if it is on an official letter- 
head and if it is notarized. 

“The thing to bear in mind in fill- 
ing out the certificate is that there 
is a limited supply of materials and 
the authorities are going to attempt 
to allocate them to the places where 
they will do the most good. If the 
request for priority is to get relief 
from an undue hardship imposed on 
acompany or individual, supporting 
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Mills Condensing Units 


By Mills Novelty Company 
4100 Fullerton Ave., Chicago, Ill. 
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“AIR CONDITIONING | 
VALVES AND FITTINGS 


it a he 


Get These Profits 


Refrizcration and insulation distributors 
Make an extra profit selling 


SAF-T-LOC Individual Lockers 


Write for particulars 
‘ Mesier Refrigerated Locker Systems, Inc. 
21 Mein St. Sioux City, lowa 


250,000 Masterbuilt Lockers In Use 


* CATALOGS IN 1 


aie 
ae UNITS - COMPRESSORS - PARTS © 
SIMAIRE - KELVINATOR - NORGE - G-E 


In Answering Question 


evidence should also be furnished. 
This evidence might be in the form 
of financial statements, or might 
show excessive unemployment which 
could be relieved by a relatively 
small supply of critical material. 

“We work on the theory that the 
officials concerned in Washington 
want to issue the preference rating, 
that it is up to us to give them 
sufficient information and supporting 
evidence to justify their giving it to 
us.” 

Says another plea for complete- 
ness: 

“It is our belief that this form is 
really intended to be an ‘inventory 
balancing procedure’ and has been 
very successfully used for this pur- 
pose providing the applicant will take 
the time to fill in the proper informa- 
tion. Each question should be 
answered either in the form or in an 
attached explanation. 

“We have found it eliminates de- 
lays and is of very great assistance 
to the Washington officials if the 
applicant will write a very thorough 
explanation and attach it to the 
PD-1A form.” 


Firms Who Violated 
Aluminum Order 
Get Penalties 


WASHINGTON, D. C.—Suspension 
orders were issued by the War Pro- 
duction Board last week against three 
companies which received or delivered 
aluminum scrap in _ violation of 
priority orders. The companies af- 
fected by the suspension orders were 
National Pressure Cooker Co., Eau 
Claire, Wis.; New England Metals 
Co., Providence, R. I.; and A.B.C. 
Pattern & Foundry Co., Chicago. 

National Pressure Cooker Co. is 
accused of accepting delivery of 
740,856 pounds of aluminum scrap 


. between July and November, 1941, 


in direct violation of Supplementary 
Order M-1-c, since no preference rat- 
ing had been assigned to such de- 
liveries, thereby diverting aluminum 
from defense needs to non-essential 
uses. The suspension order forbids 
the company to receive or deliver 
aluminum or aluminum products for 
a period of two months, unless 
specifically authorized by the Direc- 
tory of Industry Operations. The 
company also is forbidden to process 
any aluminum between Feb. 20 and 
March 10, or to accept purchase 
orders for aluminum or aluminum 
products while the order is in effect. 

New England Metals Co., which is 
charged with delivering approxi- 
mately 555,000 pounds of aluminum 
scrap to National Pressure Cooker 
Co. between Aug. 1 and Nov. 30, in 
violation of priority orders, is for- 
bidden to accept purchase orders for 
or deliveries of aluminum, and is 
also forbidden to make deliveries of 
aluminum for a period of two months 
beginning Feb. 10. 

A.B.C. Pattern & Foundry Co., it 
is charged, accepted delivery of 
17,510 pounds of aluminum scrap be- 
tween July 24 and Nov. 1, without a 
preference rating, and also made a 
misrepresentation to the OPM con- 
cerning these deliveries. The com- 
pany is forbidden to receive, deliver, 
or accept purchase orders for alu- 
minum or aluminum products for 
two months, and is forbidden to 
process any aluminum between Feb. 
20 and March 10. 

Deliveries of aluminum to, or ac- 
ceptances from, these companies 
while the suspension orders are in 
effect are banned except by express 
authorization from the Director of 
Industry Operations. 


Samuel Mack Gets 
OPA Appointment 


WASHINGTON, D. C.—Appoint- 
ment of Samuel C. Mack, of Chicago 
to the Consumer Durable Goods 
Section of the Office of Price 
Administration has been announced. 

Mr. Mack comes to OPA with 20 
years of service as an accountant 
and office manager for the Daemicke 
Co. of Chicago, manufacturer of 
commercial refrigerators and store 
fixtures. 


DETROIT—A word of precaution 
on the misinterpretations of Prefer- 
ence Rating Order P-100 as it applies 
to the refrigeration industry has 
been sounded by a member of the 
industry who has investigated care- 
fully the official interpretations of 
the order. 


Says his warning: 


“With the Terms of Which 
! Am Familiar” 


“This phrase has become so com- 
monplace in daily business usage 
that it could well stand a searching 
scrutiny. As most know, these are 
the last words used in applying 
many priorities to purchase orders— 
notably Order P-100. They might 
well be compared with other famous 
last words, such as ‘It isn’t loaded.’ 

“Have no doubt about it. When 
you sign your name to the above 
preference rating statement—it is 
loaded. When and if the day of 
reckoning comes as to your authority 
for using the rating, you cannot add 
anything to alter the fact—you 
signed your name stating that you 
knew what you were signing. _ 

“Preference Rating Order P-100 
does not give priority to all sales 
for preservation of food—or all sales 
to an ice cream manufacturer or 
meat packer. Retail markets, hotels, 
and clubs have no priority. The use 
of this rating is extremely limited. 
The ‘Producer’ or ‘Wholesale’ proces- 
sor of food (ice cream manufacturer, 
meat packer, etc.) can use the rating 


on his purchase order for repair and 
maintenance only—and only for use 
on equipment within his plant. If 
the material is for ultimate use in 
an ice cream cabinet, soda fountain, 
or retail market, the fact that a 
‘Producer’ purchased it does not give 
it priority. 

“Only the ‘Producer,’ owner of the 
equipment, can start the priority on 
its way. The service man and jobber 
have no authority to start its use. 
A.signed purchase order from each 
‘customer’ along the way from the 
above mentioned ‘Producer’ up to 
the manufacturer of the needed 
refrigeration part should be retained 
in file by the one passing the priority 
along. 

“In accepting a priority from a 
customer, be reasonably certain that 
he is entitled to use it. Do not 
permit the abuse of priorities, 
whether willful or through ignorance. 
This applies from refrigeration manu- 
facturers down the line through 
jobber and dealer. Insist on getting 
all legitimate priorities possible, but 
do not overdo it to the extent of 
creating violations. 


“If a customer waves some mys- 
terious priority order at you and 
demands material, get a copy of the 
order and read it. It should be 
properly extended; many orders re- 
quire monthly reports; others, like 
Suppliers Order M-67, contain no 
priority at all. Your moral obliga- 
tion to be exacting in this work is 
very strong—so is the penalty to the 
violator.” 


Utility Fights Attempt 
To Regulate Servicing 


MADISON, Wis. — Whether the 
Madison Gas & Electric Co. is subject 
to Wisconsin Public Service commis- 
sion regulations for charging cus- 
tomers to move or connect gas 
stoves and to do other work on gas 
appliances is being decided by the 
commission. The company contends 
that the jobbing is merchandising 
rather than furnishing a utility serv- 
ice and not subject to regulation. 

When the firm put higher charges 
into effect last July, the commission 
stated that these charges constituted 
a rate increase, which was subject to 
commission approval after a hearing. 
Increased labor and material costs, 
social security, and unemployment 
compensation taxes were reasons 
given for initiating higher charges. 


Desler’s Efforts Get Him 


Manufacturing Contract 


MINNEAPOLIS — An _ intricate 
radio gadget, use unknown, is daily 
being produced on a miniature pro- 
duction line for the U. S. Army 
according to government specifica- 
tions by Peter Deckas, proprietor of 
the Deckas Appliance Sales Co. here. 

After temporarily abandoning his 
appliance business when the demand 
for appliances grew too great for the 
supply, Mr. Deckas haunted his 
local WPB office until his bid was 
accepted. Besides keeping him in 
business until he can again open his 
appliance store, manufacturing the 
radio gadget also exempts Mr. 
Deckas from the draft. 


nets, water coolers etc. 


Portland, Dallas, Chicago, Cleveland and New York. 


Dealers and Distributors 


Do you need an additional fast selling 
line to fill in the gap caused by curtail- 
ment of your present lines? Super-Cold 
is adding 50 new outlets between March 
Ist and April lst. The most complete 


commercial refrigeration line in America 


offers 


Condensing units, 1-4 Hp. to 7 1-2 Hp. Full line 
of coils. Seven models of display cases. 
of reach-in and walk-in refrigerators, ice cream freez- 
ers, soda fountains, bottle coolers, beer dispensers, 


ice cream cabinets and hardeners, frozen food cabi- 


“¢?¢ ¢ 


All applications should be mailed to General Sales Manager 


¢¢¢¢ 


The SUPER-COLD CORPORATION 


1020 E. 59th St. 
Los Angeles, Cal. 


Warehouses at Los Angeles, 


Full line 
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N shortage is making itself felt—but that’s They'll Do It Every Tim ws . : By Jimmy Ha tle Moc 


Fy nothing to the way it will be by the end 


REFRIGERATION “<2 


of the year. Range of can sizes will be LISTEN.CHUM VOU'LL NEVER GET SURE, EDDIE IT'S THE spreresyory ve pen 
reduced, and more foods will be packaged OUT OF DEBT UNTIL YOUGOTOA ONW.WAY IT'S A LOT PICKLE, MYSELF ry / § 
Established 1926 and registered as production anticipated in 1942, it still . SWEEP OF ALL THE BILLS THAT ONE BIG ONE THAN WENT DOWN anp 
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Mcdern Refrigerated Fixtures Permit 


‘Self Service’ on Perishable Items 


Self-service dairy boxes in the new J. B. Blood Co. market, Salem, Mass. 

take up 48 feet along the main aisle near the front of the sotre. 

Three 8-foot sections, finished in light gray porcelain, are along each 
side of an 8-foot weighing and wrapping counter. 


One of two Tyler walk-in coolers serving the Blood company market, 
this 14 x 26-foot unit is used for storage of fresh meats. Condensing 
unit is located atop the cabinet. 


SALEM, Mass.—Seventy feet of 
Tyler refrigerated display cases, 48 
feet of self-service dairy boxes, and 
walk-in storage equipment for meats 
and vegetables make the new super- 
market opened here recently by 
J. B. Blood Co. one of the most 
modern in the country from the 
standpoint of refrigerated equipment. 
The market is equipped with “electric 
eye’ doors which open automatically 
for patrons entering or leaving the 
building. 

The 70 feet of display cases, made 
up of seven 10-foot Tyler units with 
exteriors of green porcelain enamel, 
each with its own 214-foot counter 
for scales and wrapping, extend 


almost the entire length of the store’s 
left side. At the end of the display 
case section are two walk-ins, one 
14 x 26 feet for meats and a second, 
16 x 10 feet, for vegetables. 

Bordering the fruit and vegetable 
department is a cabinet for frosted 
foods, while the main aisle near the 
front of the store is dominated by 
a long line of Tyler self-service dairy 
boxes with exteriors of light gray 
porcelain. Four sections, each 12 
feet in length, comprise this depart- 
ment, with an 8-foot counter between 
each section. Dairy cases have 
adjustable shelves, fluorescent light- 
ing, and “finger-tip” sliding doors 
for easy accessibility. 


Vegetable Pre-Cooling 
Plant For N. Y. Farmers 
Cuts Work, Ups Prices 


ORCHARD PARK, N. Y.—Sunday 
Work to get ready for Monday 
morning markets has been eliminated 
by the new five-carload capacity 
refrigerated storage plant installed 
here recently by Henry G. Marquart, 
President of the New York State 
Vegetable Growers’ Association. 

This method of pre-cooling vege- 
tables, said to be the first installa- 
tion of its kind in Western New York 
tate, is designed to help farmers 
effect many economies, and obtain 
better market prices for their 
Produce. 

In the Marquart plant, vegetables 
are placed in the pre-cooling room 
immediately after washing, are 
chilled to 34° or 38° F. Thus pro- 
retreat 


tected, they reach the market next 
day in prime, crisp, cool condition. 

This gives the customer better 
quality produce, and at the same 
time eases work on the Marquart 
farm. Now supplies for the next 
two or three days can be stored with- 
out fear of deterioration or mold. 

In addition, being able to store 
produce ahead helps Mr. Marquart 
save on labor. 


Gruenewald’s To Make 


Low Temperature Cases 


PHILADELPHIA —A new com- 
pany, Gruenewald’s of Philadelphia, 
Inc., has been organized here to 
manufacture and sell frosted foods 
cabinets and cases, ice cream equip- 
ment, and soda fountain and restau- 
rant equipment. Manufacturing divi- 
sion of the organization is to be 
known as Philadelphia Equipment 
Mfg. Co. 


TFS 


A WAR MESSAGE 


to 


ALL EMPLOYERS 


Winninc tuts War is going to take the mightiest effort 
America has ever made—in men, in materials, and in 
money! Every dollar, every dime that is not urgently 
needed for the civilian necessities of food, clothing, and 
shelter, must, if we are to secure final Victory, be put into 
the war effort. 

An important part of the billions required to produce 
the planes, tanks, ships, and guns our Army and Navy 
need must come from the sale of Defense Bonds. Only 
by regular, week by week, pay-day by pay-day invest- 
ment of the American people can this be done. 

This is the American way to win. This is the way to 
preserve our democratic way of life. 

Facing these facts, your Government needs, urgently, 
your cooperation with your employees in immediately 
enrolling them in a 


PAY-ROLL SAVINGS PLAN 


The Pay-Roll Savings Plan is simple and efficient. 
It provides, simply, for regular purchases by your em- 
ployees of United States Defense Bonds through system- 
atic—yet voluntary—pay-roll allotments. All you do is 
hold the total funds collected from these pay-roll allot- 
ments in a separate account and deliver a Defense Bond 
to the employee each time his allotments accumulate to 
an amount sufficient to purchase a Bond. 


The Pay-Roll Savings Plan has the approval of the 
American Federation of Labor, the Congress for Indus- 
trial Organization, and the Railroad Brotherhoods. It is 
now in effect in several thousand companies varying in 
number of employees from 3 to over 10,000. 


* From the United States Treasury Department * 


consideration. You will receive—1, a booklet describing 
how the Plan works; 2, samples of free literature fur- 
nished to companies installing the Plan; 3, a sample 
employee Pay-Roll Savings authorization card; and 4, 
the name of your State Defense Bond administrator who 
can supply experienced aid in setting up the Plan. 


To get full facts, send the coupon below 
—today! Or write, Treasury Department, Sec- 
tion B, 709 Twelfth St., NW., Washington, D. C. 


HOW THE PAY-ROLL SAVINGS 
PLAN HELPS YOUR COUNTRY 


It provides immediate cash now to produce the finest, 
deadliest fighting equipment an Army and Navy ever 
needed to win. 


It gives every American wage earner the opportunity for 
faknelal participation in National bone 


, it will reduce the current demand 


By storing up w 
while they are scarce, thus retarding 


for consumer 
inflation. 


be placed with banks, thus putting our emergency financ- 
on a sounder basis. 


It buildsa reserve buying power for the post-war purchase 
of civilian goods to keep our factories running after the 
war. 


It helps your employees provide for their future. 


i 
2 
5 
4 It reduces the a of Defense financing that must 
ve 
6 


In sending the coupon below, you are under no obliga- W gsbingtom 
tion, other than your own interest in the future of your 
country, to install the Plan after you have given it your 


a 


U.S. Defense BONDS * STAMPS 


This space is a contribution to NATIONAL DEFENSE ee 
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Automobile Dealer Will Promote Line of Dealer's Plan Insures 


Frozen Storage Units To Old Customers 


ST. LOUIS—With its supply of 
automobiles completely cut off for 
the duration, Kuhs Buick Co., one of 
the city’s largest and oldest auto- 
mobile dealers, announced its switch 
to the promotion of Deepfreeze home 
locker plants with a complete display 
at the main showroom last month. 


The company’s 20 former auto- 
mobile salesmen will attempt to sell 
these convenient new refrigeration 
units largely to their former auto- 
mobile clientele, according to Vernon 
Soehnlin, sales manager. 

“We think the home locker plants 
will certainly sell to sportsmen who 
have hertofore depended upon com- 
mercial locker plants to keep their 
kills in good condition,’’ Mr. Soehnlin 
declared. 

“Sportsmen, of course, could keep 


game only 60 days in commercial 
plants and usually have to drive sev- 
eral miles between such plants and 
their homes. Providing their own 
refrigeration will save time and 
money for a lot of people in this 
bracket,” he pointed out. 


At present the Kuhs salesmen are 
busily following up old automobile 
customers, particularly those with 
homes in the $7,000 or higher classi- 
fication. A direct-mail program and 
possibly radio promotion are being 
planned, Mr. Soehnlin said. 

“We intend to contact any cus- 
tomer who owns his own home and 
to suggest the home locker both on 
the basis of assuring a plentiful 
supply of prime meats for wealthier 
customers and a substantial saving 
for economy minded prospects.” 


All Unpaid Balances 


ST. PAUL—Merchandise on which 
there are unpaid balances is insured 
automatically under the new protec- 
tion plan on all appliances and fur- 
nishings inaugurated by the St. Paul 
House Furnishing Co. 


Payments by purchasers who are 
not working because of illness will 
be postponed “for a reasonable time,” 
while widows whose husbands die 
before the merchandise is fully paid 
for will receive paid receipts under 
the new plan. 


Theis In Aircraft Work 


INDIANAPOLIS — E. F. Theis, 
formerly production manager of the 
refrigeration division of Philco Corp., 
has resigned to accept a position as 
plant manager of the propeller divi- 
sion of Curtiss-Wright Corp. here. 


Have you this 92-page book on refrigerant facts? 


WRITE FOR A FREE COPY TODAY ... AND USE PURE, DRY 


DU PONT METHYL CHLORIDE 


| 


REG. U.S. PAT. OFF. 


THE R. & H. CHEMICALS DEPARTMENT 


E. I. ov Pont pe Nemours & Co. (INc.) 


- Wilmington, Delaware _~ 
r National Ammonia Division 
Frankford P.O. Philadelphia, Pa. | 
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Imperial Markets Copper-Coated Steel 
Tubing for Refrigeration Work 


CHICAGO—A _ copper-coated, tin- 
ned, soft-tempered steel tubing, which 
can be used to replace copper tub- 
ing for many purposes, has been an- 
nounced by The Imperial Brass Mfg. 
Co. here. 

This. tubing, known as Imperial 
Bundy Tinned Steel Tubing, is said 
to meet the requirements of such 
refrigeration applications as cooling 
coils, condensers, and _ connecting 
lines. It can be used with “Freon,” 
butane, and methyl chloride (but not 
with ammonia). 

Tubing is copper coated inside and 
outside and has an additional tinned 
coating on the outside. The extra 
tinning fills in the seam of the tub- 
ing giving fittings a tighter, leak- 
proof grip. It is pointed out that 
where extreme corrosive conditions 
are encountered, additional protec- 
tive coatings should be applied. 

Tubing is soft-tempered and can 
be bent, flared, coiled, soldered, 


Coil of new steel tubing. 


brazed, and welded. In flaring, the 
use of an Imperial 93-FB flaring tool, 
which is designed especially for this 
purpose, is recommended. 

This tubing is stronger than cop- 
per tubing, it is reported, and has a 
higher resistance to vibration fatigue. 
Bursting strength ranges from 17,800 
to 8,700 lbs. per sq. in. depending 
on size. 

It is furnished in 25 ft. coils in 
% inch, %¢ inch, 4 inch, %6 inch, 
and % inch O.D. sizes and is avail- 
able for prompt shipment. 


Bidwell Heads New 


Service Chapter 
In Connecticut 


HARTFORD, Conn.—Howard Bid- 
well has been elected president of 
the newly organized Central Connecti- 
cut chapter of Refrigeration Service 
Engineers Society. Charter of or- 
ganization was presented Feb. 9 by 
S. B. Garland, Worcester, Mass., a 
national director of R.S.E.S. 

Other officers of the new chapter, 
installed at the meeting, are: J. E. 
Wilkinson, first vice president; Leon 
Morin, second vice president; Richard 
Stabert, secretary; John Parr, trea- 
surer; and George Morin, sergeant- 
at-arms. Directors include Arthur 
W. <Andreen, James Felix, and 
Charles Bidwell. 

In a speech at the dinner meeting, 
Mr. Garland discussed the effects of 
priorities on’ the refrigeration indus- 
try. Other speakers included How- 
ard Bidwell, and A. D. Hebert and 
H. C. Lambert, president and vice 
president of Springfield chapter. 


All Price Schedules 
Remain In Effect 


WASHINGTON, D. C. — Price 
schedules issued by the Office of 
Price Administration since its crea- 
tion on April 11, 1941, will remain in 
effect under terms of the Emergency 
Price Control Act of 1942 and must 
continue to be observed, Leon 
Henderson, Administrator, has an- 
nounced. 

Violators of either the existing 
schedules or new regulations will be 
subject to criminal penalties, civil 
suits for damages, and injunctions. 

There have been 105 price sched- 
ules issued by the OPA, out of which 
a few have been revoked. They 
cover a wide range of commodities 
including, particularly, many of the 
metals, textiles, chemicals, building 
materials, and manufactured prod- 
ucts. 

“Businessmen who have been oper- 
ating under the schedules should 
clearly understand,’ Mr. Henderson 
stated, “that ‘enactment of the 


ie 
Emergency Price Control Act and 
the establishment of formal pro. 
cedures for issuance and enforge. 
ment of price controls does pot 
vitiate the price schedules Previously 
issued.” 


Midwest Has Capacity 
For Defense Orders 


GALESBURG, Ill.—In a billetip 
recently sent to distributors, M idwegt 
Mfg. Co. has announced that it hag 
additional capacity available on ge. 
fense orders for commercial refrig. 
erators, and urges distributors to go 
after their share of this business 


The company points out that 
refrigerators on many government 
projects are purchased in the y icinity 
of the project, or by the contractor 
or sub-contractor, and not neces. 
sarily in Washington. Curtzilment 
of normal non-defense business hag 
given Midwest added capacity fo, 
defense orders, it is pointed oyt, 
Priority certificates, however, must 
be furnished on all such orders, go 
that materials may be obtaired, 


For Dealers Who Face Freezing Orders 
On All Appliances 


Rapid Turnover Is the Cue 


The days of appliance retailing are numbered. 
Freezing orders on ALL appliances are coming. 
What to do? Put all the punch and power into your 
sales effort that you can command. Squeeze all 
possible profit from every unit sale. Buy all the 
appliances you can obtain. Sell as fast as you can. 
That’s the course that will put you in the best posi- 
tion for conversion of your sales machinery to 
refrigeration service promotion — or new lines. 


To Sell More— 
To Sell Faster— 
& To UP Profits— 


“Appliance Advertising & Merchandising”—a new best seller— 
can be immediately applied to your merchandising problems. 
It presents the cream of buy-stimulating methods which 
Author R. E. Mangan has tested in ten years’ experience as 


advertising manager for one of America’s biggest distributors. 
It shows you how to boost profits by cutting selling costs. 


This Book Tells You How To Do It 


step—from getting attention to closing the deal—is in 
ABC order. 


Wouldn’t you like to make all profit possible from your 
selling operation during the next 90 days—while you 
“Appliance Advertising & Merchandising” 
reveals step-by-step pointers which can quicken your 
You can put it to work immediately. 


still can? 


turnover. 


Apply it, page by page, to your everyday problems. 
It shows you how to increase sales-pull in your store 
and where of your 
newspaper, billboard, radio, and screen advertising. 


display. It gives how, when, 


The science of producing more profit from every sales 


and Here's a FREE Plus Value—10 Days Only 


You can buy “Appliance Advertising & Merchandising” 
for only $2. Order now and receive free a 1942 Refrig- 


R. E. Mangan has met and worked with all types of 
retail dealers. He analyzes some of their common selling 
methods which are deceptive because they produce some 
sales, bad because they are not altered to produce more. 


Getting more sales and more profit from every sale 
at the lowest cost to you is the one and only objective 
of this book. 


It’s ready to use now. 


eration & Air Conditioning Directory, listing 242 kinds of 
products, 918 manufacturers and 353 jobbers. This al- 
ways handy book regularly sells for $1. Plastic bound, 
214 pages. Get this $3 value for only $2 today. 


BUSINESS NEWS PUBLISHING CO. 


5229 CASS AVENUE 


DETROIT, MICHIGAN 


market. 


program 


5229 Cass Ave., 
Gentlemen: 


of the Directory. 


(1 $2 enclosed. 


ADVERTISING QUACKERY 


don’t be a sucker. 
How to protect your budget. 


WHY NEWSPAPER ADVERTISING 


is your best bet, and how to prepare news- 
paper advertisements that sell. 


MERCHANDISING IN TODAY’S 


Window displays, store arrangement. 
Direct-mail, a work-saver. 


HOW TO PLAN A SELLING 


OUTDOOR ADVERTISING 


how to make signs work for you. 
use it to sell appliances. 


Please send my copy of 
Advertising & Merchandising,” plus the free copy 


eee ee eee ee eens 


eer eer ee ee 
1 Send C.O.D. Ill pay postman. 


ee 


Here’s Why This Sales 
Masterpiece Can Help 
You Sell More Profitably 
during the next 90 days 


Highlights of the profitable sales strategems that 
are packed into this best-seller’s 164 pages. 


WHAT CAN ADVERTISING DO 


for your business? 


HOW TO PUT MERCHANDISING 
back of your advertising 


TYPICAL DEALER OPERATIONS 


actual cases of right and wrong appliance 
merchandising. Why a few dealers make the 
majority of sales. 


Where not to advertise. 


RETAILING WITH RADIO 


When to 


“Appliance Advertising & Merchan- 
dising” is the first book of its kind 
to be published. It is well bound in 
a blue cloth cover. Convenient size— 
9 x 6 inches—makes it easy to use 
at your desk. 


Business News Publishing Co. 
Detroit, 


Mich. 
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ai ff Rebuilding Operations 
pro- 


~ I Overhaul and Reconditioning of the 


Westinghouse Unit (Continued) 


Step-By-Step Procedure For the Service Shop 


etin By R. L. Walsh, Westchester Dealers Refrigerator Rebuilding Service, 
vest New Rochelle, N. Y. 

hag 

de- 


In reassembling the Westinghouse 


: ps unit, first mount it on and test the 
egg spring tension of the mounting on 
h ' which it rests by forcing it up and 
on down a few times. If any of the 
want springs are weak, replace them. 
nity Run new suction and discharge 
ctor lines, using %¢ inch tubing for the 
ae suction line and % inch tubing for 
lent the liquid line. 
has The evaporator tubing going int 
for the neck of the evaporator is cast 
out. iron. Cut the cast iron suction line 
tuat 1 inch from the neck of the evapo- 
» 0 rator, and the liquid line 1% inches 


from the neck of the evaporator. 
Take a piece of 54g inch tubing 18 
inches long and using a %.@ inch 
swedge tool swedge the copper 1 inch. 
S Clean off the cast iron with emery 
paper and a coarse file so that abso- 
lutely no trace of the black smudge 
is visible. Failure to get it clean 
will cause trouble. . 
Using a 50/50 plain solder and the 
Presto-Lite torch tin the cast iron 
line down to a point as close to the 
neck as possible. Then, while it is 
still hot, wipe off the excess solder 
with a good clean cloth and inspect 
it closely to make certain that this 
pipe is tinned all the way around. 


CONNECTING NEW LINES 


Next step is to put the copper 
% inch tubing which you have 
swedged, over this tinned pipe, keep- 
ing the pipe hot all of the time. 
Use solder and a little solder paste 
on the copper line and heat this so 
that the solder runs down to make 
a good joint. Then let it cool and 
inspect it thoroughly for any places 
that aren’t properly soldered. 

Clean the % inch iron pipe as 
near down to the neck as possible, 
using emery paper and a coarse file, 
making certain that all the “black” 
is removed from the cast iron pipe. 
Cut it off to a point about % of an 
inch from the evaporator neck. Wipe 


More than 20 years of high rep- 
utability...in every kind of refrig- 
eration service... has established 
the name “Lipman” as a BUY 
word that breaks down sales 
tesistance. Make this reputation 
your sales asset... for greater 
profit and better cus- 
tomer satisfaction. 
GENERAL REFRIGERATION DIVIS!ON 


Yates-American Machine Co. 
Dept. AC-1 


Beloit. Wisconsin 


“HAVE CLARAGE 
MAKE THEM 1” 


Every year we shi 
fe builders of ait 
sandy 12/99, units thousands upon thou- 
© 

Assemblies, arage Blower Wheels and 
- smaller equipment is designed with 
Cla Same skill characteristic of the larger 
feaea® °PParatus—just as carefully fab- 
— and tested. 

And we have sizes to meet ALL RE- 
QUIREMENTS—with slow speed operation 

uring SILENT PERFORMANCE. 


@y we have your next inquiry? 


CLARAGE FAN COMPANY 
. MICHIGAN 


Sol he 
“les Offices in All Principal Cities 


it off with a clean rag (never use 
anything but a clean rag, as this is 
all-important in making a _ good 
soldered joint). 

Swedge a piece of 4 inch copper 
tubing on one end to fit over the 
iron pipe, and then tin the iron pipe 
all the way around. Put the swedged 
copper tube end over the pipe and 
make a good soldered joint, using 
50/50 solder and letting it run down 
towards the neck. Don’t disturb the 
lines after soldering. 

Next move is to take a % inch 
flare nut and slip it onto the other 
end of the 4 inch copper line and 
make a flare. Then close and solder 
tight the %» inch tube at the open 
end. 


TEST FOR LEAKS 


Hook up a small gas drum to the 
¥% inch flared end and after opening 
the drum make a test for leaks on 
the lines and soldered joints with 
ammonia. 

If no leaks are detected it is all 
right to proceed to put the evapora- 
tor wood neck on the evaporator, 
and to bolt the bottom bolts in 
place. The tin box with the tar is 
put into place and bolted down. 

Then cut in the float by soldering 
the small tubing into the % inch line 
to the evaporator as close to the 
neck at the wood opening as possible. 
Be sure that this is a tight connec- 
tion. It is very important to make 
certain that the solder does not run 
on the inside. This can be detected 
by solder running down the inside 
of the 4 inch tube. 

Next connect the % inch line at 
the bottom of the condenser by 
flaring it and soldering it to the 4 
inch line at the top of the float, 
making a tight connection. 

Fasten the cut-out switch into 
place. Bolt the switch into place 
and connect the bellows tube to the 
evaporator tightly. Connect up the 
electrical leads to the cut-out switch 
and motor according to the wiring 
diagram you have made. 

Measure out the proper amount of 
oil for the unit and put it into a 
clean jar or some similar receptacle. 
Then put the open end of the suction 
line into the oil and start the com- 
pressor. When you can see the oil 
start to leave the receptacle stop 
the compressor, keeping the suction 
line into the oil until the oil charge 
has all entered the compressor. Then 
swedge this line to the line leading 
into the evaporator, and make cer- 
tain these lines are cleaned before 
you solder them together. 

Next step is to connect a purge 
line to the float and purge the sys- 
tem thoroughly. Then to charge the 
system with refrigerant connect the 
refrigerant cylinder to the “CY” set 
and after weighing off the proper 
amount of the charge open the drum 
and charge the system with refrig- 
erant. 


CHECKING THE FLOAT 


While the system is being charged 
listen at the evaporator to determine 
that the float opens properly. When 
the liquid raises the float ball you 
should be able to hear the refriger- 
ant rush into the evaporator. Apply 
heat to the drum to drive all the 
contents into the evaporator. 

When the refrigerant drum is 
empty front seat the valve in the 
float and hook up a purge line. Start 
the motor and let it run for about 
three minutes and then purge two or 
three times. 

After doing this let the machine 
cycle three or four times, and then 
check the condenser and suction line. 
If the suction line is frosting back 
beyond the tin box purge the system 
two or three times or until the frost 
disappears upon further test. 

When you have decided that the 
machine is operating correctly heat 
the tar and put it back into the tin 
box, making sure that you put it 
all back. 

Again let the machine cycle a few 
times and check to see if the evapo- 
rator is working all the way through. 
If it isn’t, readjust the cold control 
until the proper operating condition 
is reached. 


a 


Penn’s Advertising To Nation’s Leaders 
Spotlights Importance of Refrigeration 


GOSHEN, Ind.—Recognizing the 
importance of helping to sustain the 
industries it serves in peace time, 
Penn Electric Switch Co., manufac- 
turer of automatic controls, is now 
carrying on a general advertising 
campaign, directed to the executive 
leadership of the country, emphasiz- 
ing the vital service of such basic 
industries as commercial refrigera- 
tion in time of war as well as in 
peace. 

Although a large part of its ca- 
pacity is being devoted to war pro- 
duction, Penn is maintaining its 
advertising contracts with the indus- 
tries it serves on an even more 
extensive basis than before, explains 
John R. Netedu, advertising manager. 
In its general advertising program in 
their behalf, Penn points out the 
contribution of these industries, par- 
ticularly commercial refrigeration, to 
the nation’s morale and war effort. 

“Because commercial refrigeration 
and automatic heating are so im- 
portant, Penn is, first of all, doing 
its best to continue supplying the 
automatic controls required for the 
operation of equipment in these fields. 
And even though the demand for 
controls will probably exceed the 
number we shall be able to manufac- 
ture, Penn feels it important and 
necessary to maintain its contact 
with manufacturers, dealers, and 
service men by means of advertis- 
ing,” Mr. Netedu declared. 

“It is for this reason,” he con- 
tinued in outlining Penn’s 1942 
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‘Food is a Whole Arsenal of 

Weapons’ is the theme of one of 

the advertisements in the Penn 
series. 


advertising plans, “that our schedules 
in the various trade fields which we 
serve have not only been maintained 
but in some cases substantially in- 
creased. We shall use the space to 
keep our customers and prospects 
informed on matters concerning our 
controls as well as delivery possi- 
bilities, and to help sustain the 
general morale within the industry.” 

In keeping with this theme of 
information, morale, and plugging 
for peace time industries still vital 
to a nation at war, Penn stated, in 
part, in a full-page advertisement in 
Jan. 10 “Business Week”: 

“Penn’s technical and production 
resources are now devoted without 
stint to the needs of our Navy and 
Army. But, the industries which are 
an important part of the America 
we are at war to protect, will con- 
tinue to receive Penn’s support... 
support by manufacture of accurate, 
dependable automatic controls... 
support to preserve health and save 
our resources of fuel and food. 

“Of all industries there are none 
more important to the national 
health, well-being and morale than 
automatic heating and mechanical 
refrigeration. 

Although Penn’s engineering re- 
sources and production facilities are 
being devoted largely to work for 
the U. S. armed forces, the company 
is basing its advertising campaign 
on the belief that modern war 
depends so much upon civilian sup- 
port of the men on the actual firing 
line that the health and morale of 
the people are vital to success. 

“There is great necessity now for 
straight thinking and proper evalua- 
tion of the many factors in our 
industrial set-up,” Mr. Netedu said. 
“Hence our full-page advertisements 
appearing every four weeks in ‘Busi- 
ness Week’ are being devoted, not 
to the subject of Penn controls, but 


to the vitally important service of 
automatically controlled equipment 
in various industries.” 

Emphasizing the necessity of 
properly refrigerated food to the 
civilian population, the copy in a 
Penn advertisement about commer- 
cial refrigeration states: 

“Food is a whole arsenal of 
weapons ... and it must not be 
sabotaged! From the vast and fertile 
acres of America must come the 
greatest production of food in his- 
tory to serve our people at war. 

“Before it reaches the fighting men 
who will hammer out the victory ... 
the workers who provide the arms 

- and civilians’ families here and 
among the United Nations, a great 
proportion of that food requires 
refrigeration to keep it wholesome, 
to prevent its loss through spoilage. 


“So, Secretary of Agriculture 
Wickard headlined the vital service 
of commercial refrigeration when he 
put food near the top of the list in 
democracy’s arsenal of weapons. 
Refrigeration on trucks, trains and 
ships, in warehouses, stores and 
markets, must be on guard, day and 
night, to prevent sabotage to our 
food supply by waste and spoilage. 


“Through years of peace, Penn has 
supplied a complete line of automatic 
controls which by their efficiency, 
dependability, and adaptability have 
won a place of outstanding leader- 
ship for this company in the com- 
mercial refrigeration industry. 


“We recognize the responsibility 
of such leadership during the emer- 
gency of war. Our resources, na- 
turally, must be devoted first to the 
direct requirements of the fighting 
forces. But, we shall do our utmost 
to supply Penn refrigeration controls 
to manufacturers and service men, 
and with the least possible delay.” 


Shops Doing Industrial 
Repair Work Granted 
Use of PD-25A 


WASHINGTON, D. C.—Depending 
upon the volume of war or essential 
civilian work being handled, shops 
performing industrial repairs are 
eligible for priority assistance under 
the Production Requirements Plan, 
or the Modified Production Require- 
ments Plan for small business, the 
Division of Industry Operations re- 
vealed last week. 


By submitting applications on 
Form PD-25A or PD-25X, according 
to the size of their business, job 
platers, machine shops, motor rewind- 
ing shops, and similar companies 
may obtain a priority rating or 
ratings to be used over a calendar 
quarter for specified quantities of 
material, it was announced, 


Commutator Cleaning 
Stone Has New Features 


SYCAMORE, Ill.—A new com- 
mutator cleaning stone designed to 
remove excess film and dirt caused 
by heavy, continuous power loads has 
been announced by Ideal Commutator 
Dresser Co. here. The cleaning 
stone does its work while the motor 
or generator is still running, and is 
used by simply holding it against the 
commutator and slowly moving 
across the face. 


This action does not clog or cut the 
commutator, it is claimed. It also 
is said to clean film from the brush 
seats, and to help re-seat brushes. 
Regular use of the stone will improve 
operation of motors and generators, 
it is claimed, and also will improve 
brush performance in addition to 
reducing noise, chattering, and 
sparking. 


® 


“t's equipped with that dependable 


Air.conpitioninc equipment, compres- 


MOTOR” 


sors, refrigerators, and stokers — powered by Wagner motors continue to 
give faithful, reliable, efficient service year after year. This record of Wagner 
motor performance increases the sales possibilities of these appliances 
through increased confidence of users and dealers —an added sales feature 


that cannot be overlooked. 


Alert dealers, realizing the value of this user acceptance, are quick to 
tell prospective customers that the appliance is equipped with a Wagner 
motor. The complete confidence which users place in Wagner motors help 
the dealer sell Wagner-motored equipment. 


Ty 
Induction-Run (1/8 to 3/4- 
hp). Suitable for refrigera- 
tors, oil-burners, stokers, 
household air-conditioners, 
and other appliances. 


RK, Capacitor- Start 


These BULLETINS 


WILL HELP YOU 


They contain motor infor- 
mation of value. 


A FEW OF THE MANY WAGNER 
MOTORS IDEALLY SUITED FOR 
AIR-CONDITIONING 


TR RP, Squirrel-Cage 
(1/6 to 400-hp) — because 
of simple construction are 
low-priced, easily installed, 
and exceptionally sturdy 
and dependable. 


Wagner Electric 
6400 Plymouth Avenue, Saint Louis,Mo..US.A. 
Gentlemen: 


Please send me FREE bulletins MU 182 and MU 183. 


EQUIPMENT 


ene ae 


Type RA, Repulsion- 
Start-Induction (1/8 to 
15-hp) —the ideal mo- 
tor for heavy-duty ap- 
plications such as com- 
pressors, stokers, etc. 
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Pomona Pump Opens New 
Division In St. Louis 


POMONA, Calif.—Plant equipment 
and personnel of Micro-Westco, Inc. 
of Bettendorf, Iowa, is being trans- 
ferred to the No. 2 plant in St. 
Louis, of its new owner, the Pomona 
Pump Co., following the purchase 
earlier this month. 

Leon F. Wernentin, former man- 
ager, and Ivor G. Morgan, former 
sales manager, of Micro-Westco 
continue in the same capacities. 


Dependable Refrigerants 


VIRGINIA SMELTING CO. 


WEST NORFOLK, VIRGINIA 


SY’ in 


Get Our Quick SERVICE 


on Parts and Supplies 
for REFRIGERATION 
and Air Conditioning 


THE HARRY ALTER CO. ehiourn serra 
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CLEVELAND 
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PHILADELPHIA ODE 
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Increase your Income 


of the PERCIVAL way 
He gett the, “Dealer's Cholow the Une, shat COTE 


Write for attractive money-making proposition. 
"4886—56 years of Satisfactory Service—1942” 


Light Series 


* 

“ Separate “On ang Of” Koop 
Capitiary Presser a 

* Cooling Control og 

* Polartron 


(nz Spadeumen vnweRsii IN APPLICATION 


FOR PRESSURE CONTROL UPTOTHPAC | 


POLARTRON , 


MINNEAPOLIS-HONEYWELL 


MINNEAPOLIS-HONEYWELL REGULATOR COMPANY RE ERATION 
2007 FOURTH AVENUE SOUTH, MINNEAPOLIS, MINNESOTA 
Tenonto 


© Connections 
Cut Out or Cut te 
Equipped 


Raoge 
* Mitinum 
Free Servi 
¢ 
* Fewer ” 


Models to Stock 


CAN ADD ADDITIONAL PROFITS 
TO YOUR PRESENT LINE 
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te 


SHERER Rofr 
Y — ne 


Refrigeration dealers need a flexible 
program — one assuring merchandise 
that can be profitably sold. SHERER in- 
vites you to write for franchise details 
on its line of commercial refrigerators. 


—SHERER-GILLETT & CO., MARSHALL, MICH. 


What to Check When Electric 
Motor Does Not Start 


Motor Troubles & 
Their Correction 


Editor’s Note: Following mate- 
rial is part of a section in the 
series of articles on motors written 
by R. A. Fuller of General Elec- 
tric Co.’s industrial engineering 
department—a section that is of 
prime interest and importance to 
service engineers now, because it 
deals with the servicing of 
electric motors. Previous articles 
have discussed fundamentals of 
motor construction, and proper 
installation and maintenance pro- 
cedure. 


By R. A. Fuller, 
Industrial Engineering Dept., 
General Electric Co. 


Complaint - - 
B. Motor Does Not Start 


“Motor does not start” can be 
caused by a considerable number of 
things; but many short cuts, in 
analyzing this trouble, make it a 
simpler complaint to handle than it 
might appear to be. For instance, 
if the’ motor appears to do a real 
job of trying to start the compressor, 
it is quite possible that the trouble 
lies in the compressor itself. 


1. Blown Fuses 


“Blown fuses” usually can be de- 
tected by inspection. Even though 
a fuse may look good, it may be one 
that doesn’t indicate clearly the fact 
that it has blown. If there are lights 
on the same circuit, try them to see 
if they are working. 

A test lamp connected across the 
power supply side of the fuses checks 
that power is available. Then con- 
nect the test lamp across the line, 
on the load side of the fuses, to 
check that the fuses are intact. 
The principal thing is to be sure and 
include a check for blown fuses when 
the motor fails to start. 


2. No Voltage at 
Motor Terminals 


“No voltage at motor terminals” 
is caused by loss of voltage on the 
power supply line or an open circuit 
between the power supply line and 
the motor. The test lamp does not 
light when connected across. the 
motor terminals. First try resetting 
the overload protection and inspect 
the fuses. 

Assuming that this does not locate 
the trouble, check the supply line 
side of the fuses, with the test lamp, 
to make sure that power is available. 
Check the fuses with the test lamp. 
Having found everything in good 
order up to this point, we know that 
there must be an open circuit in the 
line somewhere between the fuses and 
the motor terminals. 

Check the back pressure, or tem- 
perature control contacts to see that 
they are closed. A bellows leak in 
the power element of a temperature 
control, for example, may cause the 
control to hold its contact open. 
Dirt in a control may prevent the 
closing of the contacts. The coil of 
the magnetic contactor may be burnt 
out. If so the motor will start when 
the contactor is pushed closed with 
a stick. 


proven. 


The outstanding superiority of Ranco Type 91G2 has been 
conclusively demonstrated. The value of the principle is 
fully recognized. Temperature operation - - - completely 
automatic defrosting - - - uniform control even when the 
compressor is out in the cold - - - reduced trimming losses 
and consistently better food quality! Fully tried - - - fully 


A systematic way to trace the 
trouble is to touch the test lamp 
terminals across the circuit, starting 
at the fuses, and working back to- 
ward the motor—checking with the 
test lamp at every point where the 
current carrying parts of the circuit 
are accessible. The first point at 
which the test lamp fails to light 
indicates that you have just passed 
the open in the circuit. Look for a 
loose connection, broken wire, a con- 
tact that appears to be closed but 
really is not, or some other similar 
condition. — 


3. Incorrect Voltage or 
Frequency for Motor 


Used 


“Incorrect voltage or frequency 
for motor used” may result in motor 
overheating, overload tripping out, or 
failure to start. The data on the 
motor nameplate should be checked 
against the known voltage and 
frequency of the power supply. The 
nameplate for the complete equip- 
ment may call for the correct volt- 
age and frequency but the wrong 
motor may have been supplied. Cases 
have been known where more than 
one type of power was available and 
the equipment was connected to the 
wrong power supply. 

Generally 60 cycle three phase 
motors can be operated on 50 cycles 
and the 50 cycle three phase motors 
can be operated on 60 cycles. How- 
ever, the sizes of the motor pulleys 
will usually be different and the 
correct size of pulley should be used. 
Starting trouble may be experienced, 
for example, if the equipment is 
operated on 60 cycles with a 50 cycle 
motor pulley. 

Generally single phase and direct 
current motors can only be operated 
on the voltage, and frequency in the 
case of single phase, stamped on the 
motor nameplate. The actual voltage 
should be within 10% of that stamped 
on the motor nameplate. Section A9 
on “Low Voltage at Motor Terminals” 
will be helpful for conditions of low 
voltage. (See Feb. 11 issue.) 


4. Open Circuit in 
Stator Winding 


“Open circuit in stator winding” 
can best be checked with a voltmeter 
connected in series with the particu- 
lar winding that is suspected of being 
faulty. If the winding has an open 
circuit, there will be no deflection of 
the voltmeter needle. A test lamp 
can usually be used in place of the 
voltmeter. Infrequently it may be 
found that the test lamp will fail to 
light even though there is no open 
circuit in the winding, due to the 
current limiting effect of the winding. 

A voltmeter is more sensitive than 
a test lamp and it will not be 
bothered by this effect. Needle 
tipped test prods, such as used in 
radio testing, can be used to advan- 
tage on the ends of the voltmeter, or 
test lamp, leads. Contact can be 
made with an insulated wire without 
removing insulation. A common pin, 
stuck through the insulation of a 
wire, is a convenient substitute for a 
prod. 

In checking for these open circuits, 
two things are apt to prove trouble- 
some. 

First, this is a negative test—if 
there is no voltmeter deflection an 
open circuit is indicated. Care must 
be exercised that no other condition, 
such as poor contact with the test 
prods or failure to turn on the 
voltmeter switch, can cause a faulty 
indication. 

Second, make sure that the current 
can only reach the voltmeter by 
passing through the winding which 
is being checked. A good winding 
in parallel with an open circuited one 
will of course falsely indicate that 
there is no open circuit. Due to 
the complications in winding connec- 
tions within the motor it is some- 
times necessary to check very care- 
fully to insure that such parallel 
conditions do not exist. 

The open circuit is quite likely to 
be caused by a loose connection or 
broken wire that may be easy to 
repair once it is located. Two-phase 
and three-phase motors can fre- 
quently be run at somewhat over 
one half of normal load, with one 
winding open circuited, if some 


ls 
means can be found to start they, 
Rotating the motor pulley by hang 
may be sufficient to get it Starteg 

It may be necessary to move the 
motor toward the load while Startin, 
so that the motor will be Startin 
with no load. Then, after the motes 
gets up to full speed, it is move 
back again and, using the slip of the 
belts on the motor pulley as a Clutch 
the load is picked up—this bein; 
done gradually but as quickly ag 
possible to avoid damage to the belts 

The running load on the motor Can 
be reduced by throttling the com. 
pressor suction line service valye 
starving the evaporator by expansioy 
valve adjustment, running an abnor. 
mal amount of water through the 
condenser, or by other means. 

Single phase capacitor 110tors 
especially in the fractional horse. 
power sizes, can frequently ca 
normal load with the starting wing. 
ing open circuited if some means Can 
be found to start them. In al! cage, 
where emergency operation is Used 
as covered in this paragraph, the 
motor should be watched for oye. 
heating. As a general thing it jg 
recommended that this emergency 
operation be avoided as much ag 
possible. 


Jobber’s Staff ‘Parades’ 
In Mailing Piece 


ST. LOUIS—Men, women, mate. 
rials, and machines that combine to 
form Brass & Copper Sales Co., re. 
frigeration supply jobber and metals 
house here, are “on parade’’ in g 
four-page rotogravure mailing piece 
recently prepared for distribution to 
its customers. 

Page one of “Brass and Copper 
News,” as the paper is called, is 
devoted to a pictorial presentation of 
the officers and founders, as well as 
outside salesmen of the firm. Shown 
are Harry P. Hubbell, president and 
a founder; J. B. Sharp, vice president 
and founder; Howard H. Hubbell, 
vice president and general manager, 
and a founder; Leland W. Kuhn, 
secretary and credit manager; and 
the following salesmen: Manuel 
Brown, George B. Leitch, Earl J. 
O’Brien, William J. Wind, Norman M. 
Love, and Milton Mill. 

Refrigeration department of the 
firm gets big “play” on page two of 
the folder. Views of the refrigers- 
tion sales counter, tube racks, the 
condensing unit which air conditions 
the building, personnel of the ac 


counting department, headed by 
Jesse L. Kiefer, and a _ photo of 
Charles Wunderlich, superintendent 


of the refrigeration warehouse, are 
shown. 

Some of the machines Brass & 
Copper Sales uses are illustrated on 
page three, but chief interest is in 
photographs of two unusual jobs 
using the company’s products, and 
a group picture of all employes of the 
company. 

A picture-story of the production 
of copper tubing in Revere Coppe 
& Brass, Inc.’s plant is printed 
the last page of the folder. Photo 
graphs trace the various manufac 
turing steps from the base tubing 
used for drawing of the smalle 
tubing to the final operation wher 
tubing is wrapped. 
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830 Air Conditioners Sales: of Appliance Square D Net Tops U.S. 
Dealers Show 21% 3 Million In 1941; [GOVERNMENT 


Specification 


VETS | Installed in N. Y. C 

r e e & ' 
THAT Sian Gain In Year 7 Million In Taxes 

In I Months WASHINGTON, D. C.—Household DETROIT—Square D Co., manu- 

appliance dealers reporting to the facturer of electrical equipment and 


NEW YORK CITY—BHight hun- Department of Commerce for Decem- aircraft instruments, for the year 
dred and thirty-five installations of ber had sales of $2,326,899 during ended Dec. 31, 1941 reports net in- 
air conditioning equipment were the month, a drop of 2% from those come of $3,104,342 after all charges, 


“Buy 
edders COILS made by distributors and dealers in of the same month of 1940, accord- including provision for income and Cafeteria Cc oolers 


. the New York metropolitan area ing to Bureau of Census figures. excess profits tax of $7,687,500 and Filtrine Mfg. Co., Brooklyn 
Eis cOpPEn CONSTRUCTION during the first 11 months of 1941, For the year as a whole, however, Provision for $250,000 for wartime . 
aN ; "and post-war adjustments. Earnings 


FEDDERS MFG. CO. BUFFALO, N. Y. according to statistics compiled by gales by reporting dealers were 21% 


Consolidated Edison Co. of New higher than those in 1940, and Were equivalent to $7.13 a share on 
York, Inc. December figures were an increase 421,360 outstanding common shares, 

Office installations led the list with  o¢ 46% over those of November, the after deducting dividend require- 
. 292, of which 32 were for physicians preceding month. ments on the preferred stock. 


This compares with net income for 
the year ended Dec. 31, 1940 of 
$2,023,203 after all charges and 
federal taxes, equivalent to $4.56 a 
common share after preferred divi- 


and 260 for other businesses. Resi- 
dential installations numbered 156, ing to the survey were 17% higher 


and retail stores, 129. ? : 
For BRINE & AMMONIA : . during 1941 than in the previous 
Included in the 11-month installa- year, while December sales by all 


KR AME Meola Bee) meen | tions total were 1,005 room and Stores were 18% above December, 


Sales by all types of firms report- 


Servicing commercial 
refrigeration equipment 
is vitally important 


TRENTON, N. J. store coolers, of which 658 were of 14949, and 39% above November, the dend requirements. NOW. You. can de- 
, 1%-hp. capacity or less and 347 of preceding month Although approximately 90% of pend on Penn Controls. 
2-hp. size or larger. Self-contained , Square D Co.’s total production is 
air conditioner sales for home use for defense purposes, practically all 
Established CURTIS 1854 °** | numbered 187 units. O h M f ; of this material is composed of the 1 
Following is a classified list of mana anuracrurers regular products of the company,” nee a CO. 
sue COMMERCIAL installations for the period: ’ ’ reports F. W. Magin, president. AE 
Curtis Refrigerating Machine Division BE | kekcaburrecivesscscscke 156 F orm War P ool ™ 
of Curtis Manufacturing Company =— DeCAPOOM  siicccesesaess ;: 
1912 Kienlen Ave. St. Louis, Mo. Barber, Beauty Shops ............ 7 OMAHA, Neb.—Several local com- 
— Sa ail aaa i ih : panies which have depended fully or 
ee] | Hospital Laboratories 121))1.1//1] 3 im part on the refrigeration industry 
OMPR ORS } PIGHDICA) TROOMB o6. ico cesses caves’ 1 for their business, have joined in the 
ay: . Hotel Guest Rooms .............. 2 organization of Omaha Industries, Hot tin dipped welded 
: RCIA a, a. = GaPEONeSEAEe? . Inc., a war production “pool” which Exceptional design- sian copper end-con- 
& RPO Offices, Doctors ...........-...-.. 82 includes approximately 100 manu- steel construction . T. sizes) . Negligible 
or catalo Offices, Miscellaneous ............ 260 facturing firms in Omaha _ and nections (steel in F..*- screen area with 
—ST.1866 lille laa ll 73 Council Bluffs. - | pressure oe. pon Light weight. Oil 
Stores, Department .............. 6 Included in the group are the : ha easily removab eh py installing on side or 
OE, OEEEED 5o.0 060s ncsesesicene nes 129 Omaha plant of York Ice Machinery - 1 e Co. trapping prevent 
| ore amg | iat area aie : Co., Sterling Electric Co., Paxton & Henry Valv NG AVE in vertical position. ER FOR IT 
FS cmecagll tee. A allan Vierling Iron Works, Fuchs Ma- 1001-19 N. SPAULDING A ASK YOUR JOBB 
BU N DY : G Candy Manufacturers ............ 5 chinery & Supply Co., Fuch-Elrod CHICAGO Pais 
nl y Drug, Chemical Manufacturers.... 4 Machinery Co., and Omaha Steel 
‘ - i Ae errr ee ‘4 Works 
SuGinegereo TO vour EXPECTATIONS Printing, Lithographing pee eee ee . F > re 
te : Textile Manufacturers ........... 2 Formation ofthe pool, which is G FE fd E R A L 


oe ERSr TNGUSTIOL ..ccbkisscerseees 14 expected to négotiate for all sorts a 
BUNDY TUBING CO., DETROIT | RS ener 835 of war contracts, is in line with the M oO D E R N D E S I G N —— LINE 
government’s move for subcontract- oo = = 
ing and general conversion of plants ii . ALL PORCELAIN 


E Year Round Tobacco tor war production. on Seaveh GhERATION 
[LASSIFIED||| packing le Rell formar Desir Heads ore cae 
Of Air Conditioning Army Defense Area 


GOOD-LOOKING 
HIGH QUALITY 
LOWEST PRICE—NO EXTRAS 


the ° 
Cases, Coolers, iti 
0 of “ ” Reach-Ins. Beer dis- i. Best Dealer Proposition. 
RATES for “Positions Wanted,” 5¢ per - t ! Dept. G-6 
rera- word; minimum charge,. $2.50. Three BALTIMORE—The Maryland To play and storage cabinets Write Today ep 
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Test Case May Be 
Necessary On Tires 
For Service Autos 


(Concluded from Page. 1, Column 2) 
matter of the future availability of 
rubber tires has become a matter 
of concern. 

As in other states, passenger cars 
in Texas bearing a commercial 
license are subject to the same regu- 
lations as trucks. Highway speed 
limits are the same for autos and 
trucks, while the driver of a com- 
mercial car, if other than the owner, 
must have a chauffeur’s license. 

Nevertheless, tire rationing offi- 
cials here declared that the status 
of commercially licensed cars would 
not place them on an equal footing 
with trucks when it comes to hand- 
ing out precious tires, according to 
present available information. 

Local tire rationing officials recom- 
mend that a refrigeration service 
man using an automobile in need of 
new tires try his hand at securing 
preference for tires. An attempt to 
test service men’s claim to this vital 
priority rating will be made here 
shortly. 


Tire Case Pleaded By 
Niagara Council 


(Concluded from Page 1, Column 3) 
an already serious situation, a 
shortage of qualified service men,” 
the letter read. 

“While we are entirely in sympathy 
with the intent of all emergency 
measures to speed up the war 
effort, we realize that to get maxi- 
-mum results we must provide for 
the well-being of those who carry on 
the war production program. Elec- 
tric refrigerators are essential to the 
health of our workers and must be 
kept running. The siuation in this 
regard will become serious. this 
Spring and Summer, when old refrig- 
erators encounter hot weather. It is 
then that service men work day and 
night to keep them in service. 

“In behalf of the hundreds of 


‘electric refrigerator and appliance 


dealers, distributors, and the thou- 
sands of war production workers 
whose health is dependent upon the 
continuous operation of electric re- 
frigerators in their homes, may we 
ask you to grant replacement tires 
for service men’s cars.” 


Henderson Clarifies 
Tire Retread Order 


WASHINGTON, D. C.—To clear 
up any misunderstanding as to the 
status of the rationing plan for re- 
treaded and recapped tires, Price 
Administrator Leon Henderson late 
last week re-stated the facts as 
follows: 

The rationing plan for retreaded 
and recapped tires went into effect at 
midnight, Feb. 18, 1942. 

No retreading or recapping work 
can be delivered after that date and 
until retread certificates are issued 
by local rationing boards. 

No sales or deliveries of retreaded 
or recapped tires can be made after 
that date and until retread certifi- 
cates are issued by local rationing 


boards. 


On and after Feb. 19 and until 
March 1, no camelback can be con- 
sumed in retreading or recapping of 
a passenger type tire and a special 
provision is included in the plan to 
present the use of truck tire camel- 
back for this purpose. 

Local boards will begin to issue 
retread purchase certificates on Feb. 
23 to operators of trucks, buses, and 
other heavy vehicles on List “A.” 
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Refrigerator Order 
Requires Record 


Of Units In Stock 


(Concluded from Page 1, Column 5) 
new domestic mechanical refriger- 
ators on the effective date of this 
order shall keep and preserve for not 
less than two years accurate and 
complete records of all such new 
domestic mechanical refrigerators 
and of all sales and shipments made 
by him pursuant to this order. Such 
records shall be submitted to audit 
and inspection by duly authorized 
representatives of the War Produc- 
tion Board. 

“(2) On or before March 1, 1942, 
every manufacturer of domestic me- 
chanical refrigerators and _ every 
other person holding new domestic 
mechanical refrigerators which he 
cannot ship or sell under the provi- 
sions of subparagraph (a) (1)— 
which limits sales by retailers—shall 
file with the War Production Board 
a statement of the number and loca- 
tion of completed new domestic 
mechanical refrigerators in stock on 
Feb. 14, 1942, by size and type, to- 
gether with the number of such 
refrigerators which he can ship and 
sell under the provisions of subpara- 
graph (a) (1).” 


Workers Honored At 
Navy Presentation 
To Mueller Brass 


(Concluded from Page 1, Column 1) 
peace,” Capt. Lofquist said. “The 
successful completion of that journey 
will make many demands upon you. 
That’s why I would urge upon you 
here today an understanding of the 
fact that this is a beginning—not 
an end!” 

Accepting the award on behalf of 
the company, Fred L. Riggin, Sr., 
Mueller Brass Co. president, pledged 
continued cooperation and support to 
the government in its war efforts. 

“As the arsenal of all the free 
people of the world, the United States 
has called upon its industries and 
their employes to perform miracles 
of production,” he said. “Employes 
of the Mueller Brass Co. by their 
loyalty, untiring efforts, and patriot- 
ism are giving to the nation an 
efficient and important cog in the 
machinery of war production. 

“As their co-worker, I am ex- 
tremely proud of them. It is they 
who have won these awards. It is 
they to whom praise must be given. 
This is their day.” 

Following the raising of the “E” 
pennant and the naval ordnance flag, 
with its crossed Dahlgren guns and 
anchor, Navy “E” buttons were pre- 
sented to Mueller employes by Lieut. 
Commander Robert Velz, of the naval 
inspection office, Detroit. Acceptance 
was made by Edward H. Krenke, 
oldest plant employe in point of 
service. 

Louis A. Weil, editor of the Port 
Huron “Times Herald,’ was master 
of ceremonies, and Mayor George C. 
Higgins, representing the city of 
Port Huron, delivered the welcoming 
address. Congratulatory telegrams 
were received from Frank Knox, 
Secretary of the Navy; Rear Adm. 
W. H. P. Blandy, chief of the Bureau 
of Naval Ordnance; and Gov. Murray 
Van Wagoner of Michigan. 

The Port Huron “Times Herald” 
in its issue of Feb. 12 devoted nine 
pages to an account of Mueller 
achievements in both war and peace- 
time production, and to advertise- 
ments of congratulation from other 
local and Michigan firms. 


W.P.B. Asks Substitutes 


Even on Repair Items 


(Concluded from Page 1, Column 1) 

to a minimum, it was said, and will 
be limited almost entirely to “essen- 
tial’ fields. In general, those re- 
questing such items will be asked 
whether they can use_ substitute 
materials, and only if they cannot 
and the need appears vital enough, 
will the request be granted. 

No materials will be allowed for 
increasing production in civilian 
industries, and no requests for large 
pieces of machinery or equipment 
will be approved, it was said. 
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Rainbault Points To Defense Uses As 
G-E Commercial Dealers’ Opportunity 


PHILADELPHIA — “While the 


_ sales of many of our products to 


civilians may be curtailed during this 
emergency, there is a golden oppor- 
tunity for distributors of air condi- 
tioning and commercial refrigeration 
to secure an adequate volume of 
business from defense applications,” 
J. P. Rainbault, manager of General 
Electric’s air conditioning and com- 
mercial refrigeration department, 
told distributors here Jan. 28 in the 
first of a series of meetings now be- 
ing conducted throughout the coun- 
try. : 


MANY NEW PROBLEMS 


“Dealers and distributors willing to 
work on a new basis will be in a 
better position to weather the storm,” 
Mr. Rainbault declared. Candidly 
reviewing the present situation and 
presenting future plans, he admitted 
that the manufacturer today faces a 
multitude of new problems. 

“But, on the whole,’ Mr. Rainbault 
said, “we are far better off than 
other manufacturers of durable goods. 
A large part of our products are 
used for defense purposes. Water 
coolers are used not only in civilian 
offices, but also in defense factories, 
in powder plants, in shipyards, and 
even in battleships; condensing units 
are used for food preservation in 
camps all over the country; larger 
sizes are used for air conditioning 
defense plants; they are used on 
ships and army headquarters in the 
tropics; large commercial refriger- 


ators are used in Army camps and 
Navy bases here and abroad; cooling 
coils and evaporators are needed in 
many new defense plant installa- 
tions.” 


Heating products, Mr. Rainbault 
admitted, were not in as favorable a 
situation. But new units, specifically 
designed for defense housing, were 
shown at the meeting. These new 
compact “packaged” oil and gas-fired 
winter air conditioning units are 
shipped from the factory completely 
assembled and wired. They are de- 
signed for quick, easy installation in 
small homes, even those built with- 
out basement excavations. 


RESULTS OF RESEARCH 


Mr. Rainbault pointed out that 
these new units were developed as 
part of a long-time company policy 
to lower the cost.of its products and 
to reach a broader mass market. 
“Our policy during the past year,” 
he said, “has been to develop low- 
priced, packaged merchandise which 
can be installed and serviced by the 
average dealer. While we cannot 
release these items for general 
civilian use, this development work 
stood us in very good stead when 
this emergency arose. We are now 
in a position to furnish low priced 
gas and oil furnaces which are ac- 
ceptable to the U. S. Government 
Housing Authorities and for which 
there is a tremendous market yet to 
be filled.” 


Doubt Lifted On 
Sale of Finished 
Copper Items 


(Concluded from Page 1, Column 1) 
orders for copper from dealers ang 
orders for copper base alloy ang 
copper products from any brass mil] 
wire mill, warehouse or foun 
must be accepted and filled by them 
in accordance with Priority Regula. 
tion No. 1 as the same shal! be 
amended from time to time except 
that no such order shall be accepteg 
or filled by any such person which 
does not bear a preference rating of 
A-10 or higher.’ 

“In applying this paragraph, gq 
warehouse should note that it is only 
covered to the extent that its opera. 
tions come within those of a ware. 
house as defined by Order M-9-a as 
amended. That order defines a ware. 
house as ‘any person regularly ep. 
gaged in the wholesale business who 
maintains stocks of brass mill or 
wire mill products and sells or holds 
the same for sale without change in 
form.’ Thus, paragraph (d) ag 
amended as applied to a warehouse 
only prohibits the acceptance or fill- 
ing of a wholesale order for brass 
mill products or wire mill products 
not bearing a preference rating of 
A-10 or higher. Order M-9-a defines 
‘brass mill products’ to mean ‘sheets, 
wire, rod, or tube made from copper 
or copper base alloy’ and ‘wire mill 
products’ to mean ‘bare or insulated 
wire for electrical conduction made 
from copper or copper base alloy.’” 


oo 


Theres a Bright New World Ahead! 


Men are fightitg ... planning ... working the 
clock around that tomorrow's world may carry a full 
measure of LIBERTY for all . . 
to build for a confident future when men may use 
the works of their hands for the betterment of 
a. a long-suffering humanity, wearied from the weight 


+ 


of oppressors’ heels. 


. Freedom to progress, 


health and vigor 


“New World.” 


Young America! You SHALL have a bright new 
world! For the brains and brawn, the skill and 


+ knowledge of a Nation of Freemen — fighting heart 
and soul for RIGHT living — cannot be denied the 


“Fruits of Victory.” 


os * * * 


* * * 


DEPEND a 


We're glad to do our part— 24 hours a day — that 
Refrigeration, charged with preserving food for the *« + 


of a fighting nation, may be 


DEPENDABLY CONTROLLED to essential peak effi- 
ciency for the emergency. We, too, have an eye 
on “Tomorrow” when a peaceful people will benefit 
by a continuance of research and development in . 
BETTER Refrigeration ...to help reconstruct a 


SAPORAIIC PROOUTS COMPRAY 


MILWAUKEE @ WISCONSIN 
Export Dept 100 Varick St.. New York City 
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